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Problem of Cargoes 
In German Vessels 
In Neutral Ports 


British Have Taken Active Steps 
to Secure Release of Ship- 
ments Now Detained 


CHARGES CAN BE PAID 


Freight and Certain Percentage of 
Cargo Value as General Av- 
erage Charge Permitted 











Facing the same obstacles which Amer- 
ican underwriters and cargo owners un- 
dergo for bringing home their cargoes 
blocked in the 140 German vessels which 
have taken refuge in neutral ports, the 
British have taken active steps to meet 
the difficulties. 

The British government, through the 
Board of Trade, has issued an order 
(Statutory Rules and Orders No. 1695) 
which gives permission to pay costs and 
freight to the German ship owners as 
might be necessary. This is an impor- 
tant exception to the Trading with the 
Enemy rules. By the order the London 
Chamber of Commerce is authorized to 
make on behalf of the owners of the 
cargoes in a ship lying in any port in 
any country not being enemy territory 
payment of freight and other accessory 
charges to or for the benefit of any 
enemy for the purpose of obtaining pos- 
session of these cargoes. 

Maximum Charges Not Fixed 

The order does not say what amount 
or percentage should be considered as 
“necessary.” Some German captains re- 
quire up to 30% of the value as a gen- 
eral average contribution. During the 
World War cargoes in ports of refuge 
were released on payment of 50% of 
the value, under the pressure of two 
test-actions brought out by cargo own- 
ers before neutral courts. 

Under a government order British 
owners of any cargo tied up in German 
vessels in neutral ports could apply for 
authorization to pay freight and other 
expenses to the enemy captains. This 
general license is now revoked by the 
new order, all such powers being con- 
centrated in the London Chamber of 
Commerce. 

The London chamber has set up a 
special committee for these purposes 
representing the bankers’ and owners’ 
eg Its chairman is A. S. Todd of 
Gordon, Woodroffe & Co., Ltd., London. 
oy merchants’ interests are represented 

, H. F. Chalkley of Alexander Young, 

(Continued on Page 24) 
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We offer sincere thanks to our brokers for 
their loyal support during the year, and take this 
means to assure them that we shall put forth our 
best efforts to merit a continuance of their confi- 


With best wishes 
for a Happy and Prosperous New Year to all. 


dence and valued patronage. 


WHITE & CAMBY, INC. 


Epwarp I. Wuirte, President 
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Carry a Basket 


A General Agent's story: 


“When I was a lad I loved to have a fire of glowing 
pine cones in our home fireplace. One day my father 
suggested that I go out and gather some pine cones, so 
that we might enjoy a fire that evening. I answered that 
I had been out looking under the pine trees on the lawn 
and had seen so few cones that I didn’t think we could 


have enough to make a good fire. 


““Go out and look again, father said, ‘but carry a 
basket this time, and gather in each pine cone as you see 
it.” I went out with the basket and looked for cones, and 


was surprised at how quickly the basket was filled. 


“T tell of this incident,” continued the G.A., “when 
| one of my producers complains that he cannot find enough 
What he needs is a basket— 


a notebook to carry and jot down names as he comes upon 


names for his prospect list. 


them. It doesn’t do to trust to memory.” 








THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 

















Policy Transfers 
Placed Under Review 
By Examiners of TNEC 


American Conservation Co. Has 
Had Contracts With 25 Life 


Insurance Companies 
ILLINOIS BANKERS’ DEAL 


° ° 
R. T. Smith Makes Denial of 
° 
$50,000 Fee Charge in Re- 
; ° 
insurance Transaction 

Much of the testimony over the past 
fortnight in Washington before the Mo- 
nopoly Committee has been in connec- 
tion with rewriting or transfer of busi- 
ness from reinsured or purchased life 
insurance companies. Under review at 
the hearings at end of last week was 
the reinsurance of the Illinois Bankers 
Life Association, an assessment society, 
by the Illinois Bankers Life Assurance 
Co., a stock company. W. H. Woods, 
former president of the Illinois Bankers 
Life Association, continued in that ca- 
pacity with the stock company until 
March 14, 1938. He was asked why the 
change from an association to a stock 
company was made and replied that the 
rates of the old company were inade- 
quate for company needs; that the offi- 
cers were loathe to make an assessment 
to cover the deficiency; that State In- 
surance Departments urged the change; 
and that experience of other smaller 
companies had shown the change would 
be for the best. Hugh T. Martin suc- 
ceeded W. H. Woods as president of 
Illinois Bankers Life Assurance Co. 

Examine Former Commissioner 

Chief Examiner Gesell examined Mr. 
Woods, Mr. Martin and others relative 
to taking over of the assessment com- 
pany by the new stock company in 1929. 
Questions were asked relative to various 
loans which had been made, including 
one of $250,000 to Lincoln Securities Co., 
of which James W. Stevens was chair- 
man of the board. Letters were read 
from several Insurance Departments 
which opposed the reinsurance, and Wil- 
liam R. Baker, now an attorney in Kan- 
sas City and former insurance commis- 
sioner of Kansas, was examined relative 
to why he went to work for Illinois 
3ankers to obtain licenses for it to do 
business in states which opposed the con- 
tract. This was some months after he 
had left the Kansas Department. He 
said that objections had to do, first, with 
the expense allowance granted the stock 
company for the administration of the 
assessment business which was 25% of 
the assessments for each of the first 
two years and 22'%4% thereafter. He was 
asked what argument he gave the states 
and in part said: 

The argument I made with Oklahoma com 
missioner and to other commissioners was that 
in my opinion their obligation was to the resi- 
dents of their respective states who were mem- 
bers of the assessment association, and that it 
would be better from the standpoint of those 
people for their home department to be in a 
position to exercise supervision, jurisdiction o1 


control to some extent over the operations of 
this company, by permitting it to come into 


(Continued on Page 12) 
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State Supervision Advantages Over 


National Supervision Told by A. L.C. 
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The American Life Convention has sent out a brochure pamphlet bear- 
ing the title, “Life Insurance Should Be Supervised, Regulated and Gov- 


erned by Law in the States.” 


In it the advantages of State. Supervision 


as contrasted with disadvantages of Federal Supervision are pointed out. 
The pamphlet is issued in pursuance of a resolution of the American Life 
Convention adopted at its annual meeting in Chicago on October 4. The 


pamphlet reads as follows: 


Life insurance is an institution serv- 
ing sixty-five million American citizens 
through more than three hundred com- 
panies domiciled in virtually every state 
in the Union. Through this instrumen- 
tality the people of this country have 
accumulated savings of approximately 
$450 per policvholder. This is the re- 
sult of a century of effort through indi- 
vidual initiative and is an achievement 
of free enterprise. In many ways it is 
uniquely an American institution, for 
while there are life insurance companies 
in evcry nation in the world, almost two- 
thirds of all life insurance is held by 
thrifty Americans. 

Public Confidence in Insurance 

The amazing growth in life insurance 
didn’t just happen; it was due to a num- 
ber of causes. People came to realize 
that the system on which it was founded 
provided the greatest measure of safety 
for those seeking economic. security. 
This public confidence was due to strict 
investment laws and thorough supervi- 
sion in the various states, to the wise 
management of companies themselves, 
and to the earnest and conscientious 
efforts of two hundred thousand life un- 
derwriters who are the apostles of op- 
timism, spreading the gospel of life in- 
surance and its benefits to every nook 
and corner of the nation. 

Prior to the recent great depression 
life insurance had successfully weath- 
ered the disastrous effects of the crises 
of 1857, 1873, 1893 and 1907, meeting its 
obligations in full, while other financial 
institutions had failed in great numbers, 
with consequent losses to their investors 
and depositors. When the crisis of 1929 
started the great depression, life insur- 
ance met this greatest stress of all with 
the same degree of reliability and sol- 
vency. 

During the darkest days in the early 
years of the depression the life insur- 
ance companies paid out to their policy- 
holders $8,360,000 per day, and for the 
total of this period, ending in 1938, the 
sum of $23,590,268,703. They are con- 
tinuing to meet their responsibilities and 
discharge their obligations with a full 
measure of financial honor. For more 
than half of our population, consisting 
of frugal and thrifty people who en- 
deavor to provide not only for their 
loved ones in case of death, but for their 
own old age as well, life insurance is 
the greatest social security in the world. 

While a few companies had their re- 
serves impaired by reason of the tre- 
mendous fall in the value of securities, 
the total loss to policyholders by reason 
of liens imposed upon their reserves in 
companies which failed, amounted to less 
than two-thirds of 1% of the total sum 
entrusted to the companies by their pol- 
icyholders. : 

_ Unjust and Unfair Attacks 

It is unfortunate that this magnificent 
Structure which has been built by the 
thrift and frugality of our citizens, and 
maintained through strict state laws, 


thorough supervision and able manage- 
ment, should be subjected to an unjust 
and unfair attack. 

The investigation now being carried 
on by the Temporary National Economic 
Committee was primarily authorized for 
the purpose of investigating monopoly 


in the United States. The actual inves- 
tigation of life insurance as carried on 
through the instrumentality of the Se- 
curities and Exchange Commission has 
wandered far afield from this stated pur- 
pose and from the original intent of the 
investigation as proposed in the message 
of the President to the Congress sug- 
gesting an investigation, from the reso- 
lution of Congress itself authorizing it, 
and from the statement of William O. 
Douglas, then chairman of the Securi- 
ties and Exchange Commission, made on 
February 6, 1939, in which he defined 
the purpose of the investigation. Until 
recently it has been difficult to evalu- 
ate the motives behind the Securities 
and Exchange Commission investigation. 
After starting out with an investigation 
of the election of directors in mutual 
companies, the committee passed to an 
investigation of premium rates, lapsation, 
agency. turnover, agency commissions, 
and in fact has run the gamut of nearly 
every phase of life insurance activity ex- 
cept that which it was authorized to in- 
vestigate, and the investigation itself has 
been critical to the extreme. No oppor- 
tunities have been given for companies 
to reply to insinuations in questions as 
to their practices, nor have the witnesses 
been permitted to make full statements 
while answering trick questions pro- 
pounded to them by the counsel. In 
fact, the tenor of the investigation is 
that of a prosecution rather than an 
impartial inquiry, and anything of a crit- 
ical character has been headlined and 
publicized through every facility at the 
command of the Securities and Exchange 
Commission. The entire course of the 
investigation as conducted and the at- 
titude of those charged with conducting 
it would indicate that the ultimate ob- 
ject of the investigation is to build up a 
case against state supervision and for 
Federal control of the business. The 
evidence introduced in regard to Indus- 
trial life insurance would indicate an 
intention to recommend the introduction 
of a bill which has as its object the 
virtual elimination of all private Indus- 
trial life insurance in the United States 
by enlarging the scope of the activities 
of the Social Security Board to provide 
for such Industrial life insurance at the 
expense of the taxpayers of the United 
States. 
War Risk Insurance 

The United States Government en- 
tered the life insurance business during 
the war as a means of life insurance 
protection for the men engaged in mili- 
tary seryice. The total war risk insur- 
ance issued to 4,529,000 individuals at one 
time amounted to $39,606,000,000, and the 
total amount of premiums paid on this 
insurance to September 30, 1939, is 
$453,973,000, and there has been paid in 
death and total permanent disability 
claims thereunder the sum of $2,048,- 
000,000, and about $218,000,000 more will 
be required to complete the monthly in- 
stallment benefits under this insurance. 
United States Government life insurance 
since the war has decreased to $2,546,- 
144,568 and has been carried on with 
the entire cost of administration paid 
from the general fund of the United 
States Government raised through taxa- 
tion. Nevertheless, the cost to policy- 


holders is little if any less than that 
which could be obtained in a number 
of representative private companies. 

Should the United States Government 
take over the business of Industrial life 
insurance and merge it with the Social 
Security Act the overhead cost thereof 
would be borne by the people of the 
United States through taxation, just as 
the overhead cost of the present govern- 
ment life insurance is borne. 

The natural inquiry which comes to 
the mind of any impartial observer is the 
question as to any necessity of interfer- 
ing with and upsetting the present mag- 
nificent structure of life insurance in 
order to have the government of the 
United States, with an enormous cost to 
its people, further enlarge its activities 
in this field, and the further question 
as to why it is necessary for the Federal 
government to endeavor to regulate, su- 
pervise and control life insurance com- 
panies when the very record of the in- 
stitution of life insurance itself speaks 
louder than any words can speak for 
the efficiency of state regulation and 
the wise protection afforded policyhold- 
ers by the various laws throughout the 
states governing life insurance. 

Let us now consider briefly the rea- 
sons why supervision of life insurance 
should be maintained under state juris- 
diction rather than Federal jurisdiction. 


Advantages of State Supervision 


The state system of regulation by 
Commissioners enables quick decisions 
on timely subjects and the decentraliza- 
tion of this system makes possible the 
application of individual attention to 
special circumstances within each partic- 
ular locality. The exigent nature of the 
business demands that the offices of au- 
thority be instantly available when need- 
ed. State Commissioners, being local 
men familiar to the community, are ac- 
cessible to the policyholder, the small 
company and the large company alike. 

Necessary regulatory adventures in 
new fields, although designed to be ben- 
eficial, may be disastrous for lack. of 
means to judge their effects. Under de- 
centralized’ state supervision the conse- 
quences of these mistakes are localized 
and the very sine qua non of insurance 
—wide distribution of risk—proves its 
worth. By withdrawal from a state, the 
strength of a national structure may be 
saved from the well-intended but mis- 
guided requirements of a single super- 
visory authority. No escape would be 
possible from the errors of a Federal 
authority. 

The dangers which would beset the 
industry should such an abundance of 
power and responsibility be centralized 
in one person’s hands are manifest. To- 
day these decisions, so vital to the se- 
curity of the entire nation, are the prod- 
uct of the independent observations of 
the Commissioners of forty-eight states, 
the District of Columbia and the terri- 
tories, brought together in the national 
meetings and frequent conferences of 
the National Association of Insurance 
Commissioners, to be sifted and tested 
by the experience of men familiar with 
peculiarities of each corner of the coun- 
try. State supervision is good or bad, 
according to the merits of the best of 
the Commissioners, whereas Federal su- 
pervision must be good or bad according 
to the qualities of one man, unchecked 
by the work of coordinate officials. 

The National Association of Insurance 
Commissioners, which comprises within 
its membership the insurance governing 
body of every state and territory in the 
Union, has its committees dealing with 


every phase of life insurance, and a sys- 
tem of coordination of laws, rules and 
regulations has been built up by this 
body which has synchronized the gener- 
al supervision of life insurance while 
leaving state laws free to deal with con- 
ditions peculiar to any one state. The 
growth of life insurance in volume and 
its strength attest the efficiency of this 
method of supervision. 


Disadvantages Inherent in Transfer of 
Control 

Transition to Federal supervision would 
mean the abandonment of a great body 
of common law which time alone can re- 
place. Years of litigation have so thor- 
oughly tested and interpreted the now 
generally standardized provisions of the 
state insurance codes that obligations 
may be undertaken with the degree of 
certainty which is essential to a busi- 
ness founded on legal relationships. Pol- 
icy forms and general practices have 
been developed and designed to conform 
to these laws so construed. 

Companies doing business in several 
states would be answerable to one au- 
thority—the Federal government—while 
a company doing business entirely with- 
in its home state would be answerable 
to another—the state government. The 
competitive advantage to be had in dif- 
ferences between the laws governing a 
nationally supervised and a locally su- 
pervised company operating in the same 
state will foster a rivalry for legislative 
favoritism. A business now united in its 
appeal for just and non-discriminatory 
legislation would be divided in a strug- 
gle for regulatory advantage. 


Disadvantages of Federal Supervision 
Federal supervision would serve only 
to centralize still further the power of 
our central government where there is 
already too much centralization. 

There is no indication that a national 
administrator of insurance would be any 
more efficient than state Commissioners. 

The past record of Federal adminis- 
tration of various commercial activities, 
such as the railroads and the national 
banks, certainly has nothing to com- 
mend it by way of success. 

Life insurance recognizes the need of 
supervision for its own good as well as 
in the interest of policyholders and the 
public. It is mostly concerned, however, 
in the quality of supervision and nat- 
urally shrinks from dual supervision. It 
does not believe that all state laws (both 
case and statutory) governing the re- 
lation between insurer and insured can 
be replaced by a body of Federal laws, 
and only in such case can we have Fed- 
eral supervision. Supervision and reg- 
ulation must derive authority from the 
same source whence come the laws reg- 
ulating the business supervised. 

It is utterly impossible to have a cen- 
tralized Federal code which could gov- 
ern the investment functions of the 
companies’ business, for the reason that 
conditions differ so widely in various 
parts of the country that what is ad- 
visable under conditions in New York, 
and now permitted by law there, would 
be inadvisable under conditions prevail- 
ing in some western or mid-western 
state and its laws. 

Would Pave Way For Politica! 
Tampering 

Centralized control of life insurance 
by a single governmental agency nat- 
urally arouses apprehension of political 
tampering with the investment of trust 
funds of the most sacred character. We 
frankly fear that the power of coercion 
inherent in supervision by a single Fed- 

(Continued on Page 18) 








Rtas re of 1939 Shows 
Greater Public Faith Than Ever 


By Clarence 


Legislative Counsel, Northwestern Mutual 


lt has been the practice of i 
( Klocksin, legislative counsel, North 
western Mutual, to review at the end of 
cach December the highlights of the life 
wisurance year This year the many de 
vlopments both within and without the 
business which had an effect upon the 
business made his review touch on many 
subjects. Mr. Klocksin concluded with an 
editorial comment as he looked ahead into 
the future He said: “It is unfortunate 
that the people have been misled fan- 
tastic pension schemes of all kinds. The 
{merican people must be schooled again 


in the principles of self-reliance and self- 

spect. The practice of individual thrift 
and private endeavor must be adhered to 
It is the one road leading to eventual se 
curity and contentment of the people 
There is no Utopia on the horizon.” Mr 
Klocksin’s review for 1939 is given here 
in part: 

Having successfully contended with 
the trials and problems of the depres- 
sion period, American life insurance in 


1939 was confronted with a government 
investigation that commanded wide na- 
tional interest and left a feeling of anxi- 
ety about the motives behind the inquiry. 
But, if the results of the year may be 
taken as a criterion, the public’s confi 
dence and faith in life 7 scr were 
more firmly entrenched than ever. 

Faced by a generally depressed mar- 
ket and other distracting influences, the 
life underwriters of the country never- 
theless placed on the books nearly thir- 
teen billion dollars of new insurance, an 


increase of about a half billion over 1938. 


Not only was the volume of new busi- 
ness very impressive, but the highest 
standard of quality coverage was at- 


tained, according to underwriting experts. 
Gains of the Year 
otal insurance in force, which in the 
decade has increased moderately, 
to approximately $114,000,000,000, a 
of nearly three billion. Aggregate 
assets continued their climb to a new 
high of $29,150,000,000. Sums paid or 
credited to policyholders in 1939 will 
aggregate $2,650,000,000, of which $950,- 
000,000 was paid to beneficiaries and 
$1,700,000,000 to living policyholders. 
The raising of all these accounts to 
higher levels presents a graphic view of 
achievements of life insurance in 1939 
Other notable gains of the year were 
reflected in the continued improvement 
in field operations of every character 
The head offices have steadily improved 


a 
rose 


alin 


their facilities for es use of their agents 
and Bos sex lers. Education and train- 
ing courses have developed a high de- 


gree of efficiency in the services rendered 
by home offices 
Excutives’ Dilemma 

lo offset the decline in interest 
ings, home office managements 
turned to the only controllable 
the expense factor—and the strictest 
economies have been put into effect. 
Mortality experience has been even more 
favorable during the past year than in 
1938. More profit than loss has resulted 
from the sale and exchange of securities 
during the year. Altogether, these items 
will go a long way to fill the gap caused 


earn- 
have 
item- 


by current low interest rates 

Federal Activity 
Developments in Washington were of 
the utmost importance. The monopoly 


committee’s probe into life insurance be 
van early in the vear, and shortly before 
ts adjournment Congress passed the ma 
jor amendments to the Social Security 
Act 
TNEC Study 
There is little in the record 
monopoly committee so far to 
that the Ordinary classification of 
insurance is on trial 
in the public hearings 


of the 
indicate 
life 


the committee 
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Klocksin, 


A 1940 OPPORTUNITY 


exists in a well established New York City agency representing one of the oldest life 
companies in the country for a man who can both produce BROKERAGE business and 
RECRUIT agents. State fully age, experience, education and minimum income required. 


Address Box 1366, THE EASTERN UNDERWRITER, 94 Fulton St., New York 





perience and performance has demon- 
strated that the agency system is the 
best instrument yet devised for the de- 
velopment of individual thrift and se- 
curity. 

Public Relations 

Recognizing that sound and construc 
tive criticism makes for a healthier in- 
stitution, but asserting that unjust at- 
tacks are challenges that must be met, 
life insurance leaders have embarked 
upon an aggressive course of action. The 
nrincipal objectives of this program are 
first, to interpret the practical operations 
of life insurance to the public; second, 
to transmit to the companies wherever 
possible the public’s attitude and views 
on life insurance; and third, to meet 
promptly and openly any attacks or 
criticisms that may be unjustly directed 
against the business. To do this job 
more thoroughly than it was ever done 
before, there was organized last year 
the Institute of Life Insurance, around 
which the comnonent forces of life in- 
surance will rally. 

Carrying a large part of the burden 
of public and policyholder relations, the 
National Association of Life Underwrit- 
ers is lending great impetus to the new 
movement. 

State Legislatures 

Forty-three of the forty-eight state 
legislatures met in regular session dur- 
ing the vear. The usual volume of pro- 
posals affecting life insurance was intro- 
duced. It is noteworthy that only a few 


KLOCKSIN 


CLARENCE (¢ 


has concerned itself mainly with the 
practices regarding Industrial insurance, 
and any implied criticism by it has fallen 
principally into that classification. If 
completion of the committee’s work is 


near at hand, Ordinary insurance in gen- increases in the taxes of the companies 
eral is expected to have little to fear were enacted, and this happened in a 
from the inquiry. vear in which state treasuries were out 

Much concern is felt about the status of balance and in some cases practically 
of the present agency system, but it must depleted. The year a Oe ale once 
be “eed ae in mind that a century of ex- (Continued on Page 8) 
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Osborne Bethea To 
Head Life Managers 


H. ARTHUR SCHMIDT VICE-PRES, 


Julius Eisendrath Slated for Secretary- 
Treasurer; Nominating Committee 
Makes Its Report 


Obsorne 
Mutual 
placed 
of the 
Greater 


Bethea, general Penn 
Life, New York City, 
nomination the 
Life Managers Association of 
New York. Nominated for 
president is H. Arthur 
New England 


secretary-treasurer is 


agent, 
has been 
for presidency 
vice- 
general 
and 


Schmidt, 
Mutual, 


Julius 


agent, for 


fisendrath, 


manager, Guardian Life Mr. Bethea 
has served the association as vice-presi- 
dent and as chairman of its planning 
committee. Mr. Schmidt is at present 


secretary - treasurer of the association, 
Mr. Eisendrath is now president of the 
Midtown Managers Association. 

The nominating committee reported 
Friday. Committee members are Gerald 
A. Eubank, chairman; Julian S. Myrick, 
K. A. Luther, Meyer M. Goldstein and 
Alfred J. Johannsen. On assumption 
that the gridiron dinner will become an 
annual affair the committee recommend- 


ed appointment of a permanent com- 
mittee and suggested George P. Shoe- 
maker as its first chairman. Other nom- 
inations are these: 


Board of Directors 


LeRoy Bowers, William J. Dunsmore, Gerald 
A. Eubank, Harry Gardiner, Harry Gray, 
Philip B. Holme i m <. Hoy, ; 7? Johannsen, 
C, L. McMillen, Horace H. Wilson, Harris 


Wofford. 

Business Committees 

Philip B. Holmes, 
Timothy Foley, Elias Klein, 

Lauer, Abe Rosenstein. 
Law and Legislation 


chairman; 


Membership 
/ Matthew J. 


Horace H. Wilson, chair- 


man; Clancy D. Connell, Walter T. Gudeon, 
Sam S. Wolfson, Julian S. Myrick. 

Twisting—A. J. Johannsen, chairman; Sam P 
Davis, C. Preston Dawson, John M. Fraser, 
F. Turner Munsell. 

Rebating—LeRoy Bowers, chairmz in; Alfred 
G. Correll, Charles V. Cromwell, i Leyen 
decker, Arthur V. Youngman. 

Misleading Comparisons—E. C. Hoy, chair 
man; Gilbert V. Austin, Louis A. Cerf, Jr., 
Joseph V. Davis, John A. McNulty. 

Proselytizing of Agents—Harris L. Wofford, 
chairman; Eugene V. Homans, William H. Kee, 
Russell EF. zarkin, James Elton Bragg 


Manning William J. 
©. Falkenhainer, vice-chairman; 


Dunsmore, ¢ _—_ ; ( 


Edward W. Al 


len, Charles E. Bartlett, John S} Elliott, Meyer 
M. Goldstein, J ohannsen, Donald C 
Keane, K. A. Luther. ‘Paul S. R: anck, Lewis 


C. Sprague, Gerald H. , Young. 


H. S. GIERHART JOINS DUNSMORE 

Harry S. Gierhart, who for some years 
has managed an Equitable Society agen 
cy at 60 East Forty-second Street, will 
join the William Dunsmore agency, 150 
Broadway, New York, as associate man 
ager. The Henry C. Wissemann unit 
of the Gierhart agency will also become 
associated with the Dunsmore agency, 
and Isaac Kesselman unit will join the 
Bleetstein agency, Equitable, 393 Sev 
enth Avenue. 


DENIAL BY ILLINOIS DEP’T 


Commissioner Palmer of Illinois this 
week issued a statement to the effect 
that Ray R. Haffner, Department actu- 
ary, denies that he received $1,500 from 
Herbe rt Shimp, president American Con- 
servation Co., in connection with reinsur 
ance of Security Life of America and 
Chicago National Life. Allegation grew 
out of TNEC hearing last week. 





WALLACE D. DEXTER DEAD 

Wallace Dunbar Dexter, Jr., treasure: 
New England Mutual Life, died of heart 
disease December 26 in Milton, Mass., 
where he lived. He was born in Brook- 
line and was a graduate of Harvard, 
1907. He joined the insurance company 
in 1909 and became treasurer in 1928. 
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became personal producer of the Aetna 
Life at 100 William Street, from which 
post he was advanced to supervisor for 
Westchester County and then became 
general agent for the Bronx and West- 
chester County. From there the Aetna 
Life transferred him to Syracuse as as- 
sistant general agent. While in that 
city he became president of the Syra- 
cuse Life Underwriters Association. 
Next he became manager of the branch 
office of the Connecticut General in 
Syracuse. That company then trans- 
ferred him to the old Morrell agency at 
225 Broadway, New York City, where he 
had charge of brokerage supervision. 
He left the Connecticut General to be- 
come manager of the Continental Amer- 
ican at 225 Broadway, New York City, 
from which post he has now resigned 
to go to Boston 


Keesling’s New Law Firm 

Francis V. Keesling, president and 
general counsel of the West Coast Life, 
who is one of the best known lawyers 
in California, announces the formation of 
a partnership for the general practice of 
law. His partners are Charles R. Way- 
land, John G. Eliot and Francis V. Kees- 
ling, Jr. Mr. Keesling has been practic- 
ing law for years in addition to his du- 
ties as an executive of an insurance 
company. 


GLENN McHUGH A.M.A. SPEAKER 

When the American Management. As- 
sociation meets at the Hotel New Yorker, 
New York City, to discuss problems in 
financial management January 24 and 25, 
among the speakers will be Glenn Mc- 
Hugh, second vice-president Equitable 
Society. Mr. McHugh’s subject is “Cap- 
ital Loans for the Smaller Business.” A 
topic of the meeting January 25 will be 
effect of social legislation on operation 
of private pension plans. 
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president of which was R. L. Rutter 
Rutter also ran the home office agency 
and young Fordyce became its cashier 
After selling in Spokane he went into 
the field for two years, writing in rural 
territory and small towns, occasionally 
going into the logging district. Fre- 
quently he used a horse and buggy. 

A Quartette Which Became Well Known 

He then joined the New World Life, 
president of which then, as now, was 
John J. Cadigan, the work being organ 
ization and personal writing. Later he 
was transferred to southern Idaho. When 
Agency Manager R. L. Malpas left to 
become vice-president of the Western 
Union Life, he succeeded Malpas, re- 
maining until 1922. The New World 
Life was loaded with personalities. R. 
R. Richardson, now president, Western 
Life, was assistant actuary of New 
World. Robert B. Sturtevant, now vice- 
president, Ohio National, was in the pol- 
icy department. QO. J. Lacy, now presi- 
dent, California-Western States, was an 
agent and Mr. Fordyce appointed him 
general agent at Billings, Mont The 
four men had a reunion when the Life 
Presidents were here. 

When the Lincoln National entered 
Washington State Mr. Fordyce became 
general agent in Seattle. He left that 
company to organize with H. O. Fis! 
back and E. B. Sherwin the United Pa- 
cific Life, which was taken over later 
by the Northern Life Mr. Fordyce 
went along with the Northern “Life, re 
maining there two years, and in 1934 
came East to become vice-president and 
director of agencies of the Manhattan 
Life. 

Lovejoy and Kelly Careers 

T. E. Lovejoy, Jr., immediately after 
his graduation from Yale in 1928 joined 
the Guaranty Co., an investment affiliate 
of Guaranty Trust Co., New York. In 
1932 he joined the Manhattan Life as 

(Continued on Next Page) 












THE EASTERN 
| UNDERWRITER © 








H. W. W. Abbott na Be renee 
Joins Lloyd Patterson 


CAREER OF PITTSBURGH MAN 
Went to Work at Age 8; Gives Up 
General Agency as He Wants Kick 
of Personal Selling 





Henry W. Abbott, 
years general agent of Massachusetts 
Mutual in Pittsburgh, and one of best 
known insurance men in the country, has 
joined the Lloyd Patterson agency of 


for past thirteen 





Bachrach 


ABBOTT 


HENRY W. 


that company in Pershing Square Build- 
ing, New York, as a personal producer. 


Mr. Abbott has had an unusually in- 
teresting career. Born in Bellingham, 
Wash., forty-eight years ago he began 


to make his own living, when an orphan 
of 8 At one stage of his early struggles 
he was a hotel bellboy, an experience 
wh'ch gave him his first insight into 
human nature. He spent three years at 
U. S. Naval Academy, Annapolis, and 
is now a national trustee of U. S. Naval 
Academy Alumni Association. From 
Annapolis he went with Bethlehem Steel 
Co., serving as an apprentice. Later he 
became superintendent of the Ames 
Plow Co., and during the World War 
was superintendent of the Fore River 
Shipbuilding Co. After the war he be- 
came a production executive with the 
General Motors Corporation. 


Became an Agent in 1926 


In January, 1926, he decided to be- 
come an insurance agent; joined the 
Massachusetts Mutual in Detroit. Dur- 
ing his first year he paid for a million; 
was made the company’s general agent 
in Pittsburgh. In that city he is a mem- 
ber of the Duquesne Club, Oakmont 
Country Club, Pittsburgh Athletic Clu», 
Chamber of Commerce and the Execu- 
tives’ Club. He is married and has three 


daughters: Betty, a graduate of Smith 
and a Phi Beta Kappa, who is with 
Lord & Taylor, Fifth Avenue, depart- 
ment store; Jane, who was educated in 


Europe, spent one year at Smith and 
is now attending Fashion Academy, New 
York; and Nancy, who is attending Miss 
Ellis’ School, Ptttsburgh. 


Will Devote All Time to Personal 
Selling 

At the Lloyd Patterson agency this 
statement was made: “Both Mr. Patter- 
son and Mr. Abbott want it understood 
that Mr. Abbott is not assuming any 
part of the management or supervision 
of the Pershing Square Agency. Pur- 
pose of Mr. Abbott’s change is to per- 
mit him to give full vent to his per- 
sonal desire to present individually what 
the institution of life insurance can do 
for the American public. He wants to 
leal directly with the public rather than 
to have his thoughts presented through 
others. He loves selling and thrives on 





the enthusiasm a salesman generates out 
of seeing the satisfaction developed by 
life selling well done.” 

Mr. Abbott has spoken considerably 
on Socia! Security, estate shrinkage, tax 
insurance, construction of wills and trust 
agreements and partnership and corpo- 
ration insurance, and allied topics. Re- 
cently there was published his “Abbott 
Ready Reference Pocket Manual,” which 
in a small volume effectively epitomizes 
his long experience in salesmanship and 
his sales philosophy. 


J. P. Fordyce 


(Continued from Page 5) 
comptroller, later being elected treasurer. 
He became a director in May, 1935. 

D. Theodore Kelly is senior partner 
of Kelly, Hewitt & Harte, New York 
law firm. He has had a wide experience 
in insurance matters and in legal and 
financial management of large estates. 
He was one of the organizers of the 
Lumbet Mutual Casualty Co. of New 
York of which he has since been gen- 
eral counsel. Also, he is counsel and 
attorney-in-fact for Lumber Underwrit- 
ers and has been counsel for the Whole- 
sale Lumber Association for some years. 
He is counsel for two of the Westches- 
ter County banks and has also been an 
independent counsel for various fire in- 
surance companies. 


MANAGERS’ COMMITTEE MEETS 
The second annual 
managers’ advisory 


Mutual Life, 


meeting of the 
committee, Union 
was held at the home o ce 


in Portland. The committee this year 
is composed of J. J. Letts, chairman, 
Buffalo; J. O. Bogardus, Boston; C. N. 


Cutter, Nashua, and Wesley H. Becker, 
St. Louis. 


AMER ICAN COLLEGE EXAMS 


Examinations by the American Col- 
lege of Life Underwriters for the CLU 


degree will be held June 13 for Parts 1 
and 2; June 14 for Parts 3 and 4, and 
June 15 for Part 5. 


E. A. Coyle, Gen’l Agent 
Mass. Mut. in Pittsburgh 


HE SUCCEEDS HENRY W. ABBOTT 


Studied Law te Cornell; World War 
Army Captain; With Company 


Since 1924 





Edwin A. Coyle, C.L.U., a member of 
Massachusetts Mutual’s Pittsburgh 
agency since 1924, becomes general agent 
in charge of that office January 1. Suc- 


ceeding Henry W. Abott, who terminates 





EDWIN A. COYLE 


his thirteen years of service in that ca- 
pacity in order to devote his entire time 
to personal production in New York 
City as an agent, Mr. Abbott paid’ for 
more than $1,000,000 his first year in 
the business—1925. 

A native of Pittsburgh, 


Mr. 


Coyle re- 
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ceived his early education in public 
schools there and at Haverford School 
and Lawrenceville Academy, later study- 


ing law at Cornell. He saw service in 
the World War, at Plattsburg and Fort 
Niagara, and overseas as an infantry 
officer of the 42nd Division in France. 
Subsequently, he was a member of the 
Army of Occupation in Germany, and 
emerged from his war service with the 
rank of captain. 

In 1924, after four years in the invest- 
ment banking business, Mr. Coyle joined 
the agency he now heads. In 1937 he 
won general recognition in his election 
as vice-president of the company’s 
agents’ association. He is a member of 
the Pittsburgh Athletic Association and 
Oakmont Country Club. 


Tostinental Diener 
To C. E. DeLong By 
Mutual Benefit Associates 


A testimonial dinner was given to 
Charles E. DeLong, who recently retired 
as general agent of the Mutual Benefit 
at 225 Broadway to become superintend- 
ent of the service collection office in New 
York City, by associates of his New 
York City agency at the Hotel Commo- 
dore on Thursday night of last week. 
George D. James was toastmaster and 
E. E. Rhodes, vice-president, made the 
principal address. On behalf of the New 
York City agency Dr. Charles W. Wun- 
der presented an R. C. A. radio to the 
guest of honor. Dr. Wunder is oldest 
in point of service in the agency. 

From the home office came Edward E. 
Rhodes, John S. Thompson, Oliver 
Thurman, Harry H. Allen, Milo W. 
Wilder, Jr., Herbert G. Kenagy, Alfred 
J. Riley, William R. Ward, Charles P. 
Clark, Walter A. Reiter and Earl V. 
Sweet. 

A graduate of Syracuse University, 
Mr. DeLong taught science at Pennsyl- 
vania Military College and in several 
high schools. He entered life insurance 
as a part-time agent in the Mutual Ben- 
efit in 1911 and became a full-time agent 
in Syracuse in January of the following 
year. Next he became district manager 
and then manager there in 1926. When 
he left the agency it was doing $5,000,000 
a year. For five years he was leading 
consecutive weekly producer in the Buf- 
fale agency of Johnson & Monser. For 
fifteen years he averaged about seventy 
cases a year. In 1927 he was appointed 
with W illiam H. Beers as general agent 
in New York City and became sole gen- 
eral agent in 1931. 





Benton Made Manager 
For Equitable Society 


M. Warren Benton has been appointed 
agency manager for the Equitable So- 
ciety, taking over the Brooklyn agency 
organization of A. B. Peacock, who will 
be associated with one of the Society's 
New York metropolitan agencies. The 
installation of Mr. Benton was made at a 
luncheon attended by the membership of 
the agency, Second Vice-Presidents Vin- 
cent S. Welch and Alvin B. Dalager, 
Merle Gulick, representing the home of- 
fice, and William J. Dunsmore, president, 
New York Board of Managers, with 
whom Mr. Benton has been associated 
since 1925, for the last thirteen years 
as assistant manager. 





WEDDELL GROUP MANAGER 





Given Position at Home Office of Con- 
tinental Assurance in Chicago, Suc- 
ceeding F. A. Stumb, Resigned 
Announcement was made last week by 
Continental Assurance of appointment of 
Robert W. Weddell as manager of Group 
sales at its home office in Chicago. He 

succeeds Frank A. Stumb, resigned. 

Mr. Weddell has been with Conti- 
nental Assurance since August, 1937, 
when he became Group supervisor for 
Ohio and Pennsylvania. He is an 
authority on Group and salary savings 
insurance plans. He began his Group 
life insurance career in 1927 with a 
large Middle West company, where af- 
ter several months spent in field work 
he was called to the home office. 
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What M oder N life insurance plan 


has been designed particularly for 


Fathers of Young Children ? 


Nearly every father 


THE NEED 


of young children 
would agree that he 
faces a rea/ life insur- 
ance problem. How 
can he, within his 
limited budget, pro- 
\ vide adequate ‘in- 
come protection’ 


for his family at least 





until his children are 
grown? If anything shou/d ‘happen,’ he wants his 
wife to be entirely free to watch over the home; for 
he knows that the greatest gift that any father can 
leave his children is their mother’s time and care. 
Also, he wants permanent protection for his 
wife to continue after their children are grown. 
But when he thinks of his expenses and all 
the things he wants to do for his family, he 
wonders, ‘How can I afford all this insurance 
protection now, when I need it most?’ 


THE POLICY Here is the way this prob- 


lem has already been solved 
by thousands of fathers of moderate means. For 
example, a young father takes a New York Life 
‘Family Income Policy’ of $10,000 (face 
amount) with a ‘20-year period.’ If he dies at 
any time during the ‘20-year period,’ the New 


INSURANCE 





York Life will pay an income of $100 a month 
for the remainder of the ‘period’ . : . and then, 
at the end of the ‘period,’ will in addition pay 
$10,000. To illustrate the maximum of guaran- 
teed payments that might be made: If the father 
died immediately after the policy was issued, 
the income payments of $100 a month would 
run for the full 20 years; so the total income 
payments of $24,000 plus the $10,000 payable 
at the end of the period would amount to 
$34,000. If he outlives the ‘20-year period,’ the 
sum payable in event of his death would be the 
face amount, $10,000. Of course, if he lives to 
retirement age, as so many do, he can obtain, 
through his policy, alife income for his later years. 

And the premium? You will probably be 
surprised to learn that 
during the ‘20-year 
period’ the rate is not 
much higher than for 
Ordinary Life. After the 
20th year it is exactly 
the same as the Ordi- 
nary Life rate. In short, 
the premium is very at- 
tractive in view of the 
amount and kind of protection offered. This 
policy, of course, is also issued for larger and 


smaller amounts than $10,000, but $2,000 is 


Pe 
+ 





4 


4 





the minimum. Policies with ten, fifteen or 
twenty-year periods are available according to 
the age of the father. 

As you can see, this 
policy fills a real need 
fora great many fathers. 
Ask a New York Life 
representative to tell 
you about it... or 
write to the Home 
Office at the address 
below for our Family 





Income booklet. 


THE COMPANY The New York Life 


aims to provide life 
insurance at the lowest cost consistent with the 
ample margins of safety which the Company 
feels it should always maintain. A policyholder’s 
premium rate cannot be increased above that 
stated in the policy, but annual dividends, as 
declared, may be used to reduce the premium 
payments. Dividends are derived from earnings 
of the Company in excess of the amount 
deemed necessary to keep it in a sound finan- 
cial condition. Policyholders get their insur- 
ance at cost. The Company pays dividends to 
policyholders only. The New York Life is, 


and has always been, a mutual company. 


COMPANY 


NEW YORK LIFE 


A Mutual Company 


THOMAS A. BUCKNER, Chairman of the Board 4 4 7 





SAFETY IS ALWAYS THE FIRST CONSIDERATION... NOTHING ELSE 





51 Madison Avenue, New York, N. Y. 


5 


Founded April 12, 1845 


v y ALFRED L. AIKEN, President 





IS SO IMPORTANT 








] age 8 


‘IDEAS. that ¢ CLICK | 
By Paul Troth 

No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects What they sell 
and how they sell it is principally an idea 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under 
writer in this column from time to time 


No. 117 


rhe end of the old year and the start 


of the new brings an appropriate time 


for talking about sales philosophy, 


tal attitude and 


men 
resolutions By 
that 
fifth 
(rant 


good 
coincidence, l learned 
1939, 


anniversary in life 


have just 


December, marks the twenty 


insurance oft 


million dollar producer for the 


laggart, 








Su Troth_ 


Oh dear! th here to go lh her fo go 
Western States Life, who 
makes his home in Cowley, Wyo., where 
there are only 12,000 people within a 
fifty mile radius from his home He is 
a past chairman of the Million Dollas 
Round Table 

Mr laggart’s philosophy is 
summed up in his answer to the 
tion: “\WWhat was your most important 
sale?” His answer was “They were 
all important to the prospect and to me % 
At the start of a new year that would 
be a wonderful philosophy for all agents 
to adopt. “Every sale is important to 
the prospect and to me!” 

It is easy to get steamed up and ex 


Calitornia 


sale ] 


ques 


cited about the occasional big case to 
the neglect of the little tellow who can 
buy only $3,000 But that $3,000 may 
be the little ftellow’s entire stake in 
security When the agent does a job 
tor the little fellow and makes the case 


an important one, the good will of that 
man for the agent and the 
life insurance is spread among all ot his 
associates That good will may have 
iar greater results than the one big case 

Grant Taggart’s average-size policy is 
less than $4,000. His first year as a 
million dollar producer he insured 25 
lives for a total of $1,150,000. In twenty 
five years he has insured 5,000 lives tor 


business ot 


a total of more than $17,000,000. Here is 
another statement trom hun 
“It a salesman will so conduct himselt 


that he can earn and hold the confidence 


of people, a certain number of them will 
accept his counsel it he will only contact 
them | believe that with nfidence 
established nothing is impossible \long 
with established prestige, Of course, must 
come the determination to work and to 
see a tremendous number of people 
Right while | am dictating these few 

es | believe that someone somewhere 


is Saying a good word tor me that will 


assist me in the writing of a new pol 
\ Che only requirement being that I 
get ut on the iob aS s00nN as possible 
and talk to such an individual.” 








Late News 


Phi Hintzpeter brothers, Ikdward ¢ 
and Ervin D., sons of Herman C. Hintz 
peter, dean of Chicago life men who will 
retire January | after fifty years with 
the Mutual Life of Ne W York, announced 
this week that they will become 
ciated with the Bruce Parsons 
Mutual Benefit, as unit managers. They 
will open a branch office at 208 South 
LaSalle Street \ third brother, Her 
man, II], who has been in the insurance 
business six years, will be 
with his 


asso 


igency, 


associated 
brothers as a salesman 


Charles M Ashton has joined the or 
ganization of H. Sheridan Baketel, J1 
Union Central Life, Philadel 
phia, a5 apency superyisol He has been 
in insurance for fifteen years as personal 
producer, xecutive and has most 
recently been planned estates de partment 
manager for Home Life of New York, 
which position he is leaving to join Union 
Central 


lhanapel 


apency ¢ 


Richard Kk. Pille, 
(Connecticut 
City, has been 


supervisor l'raser 
Mutual, New York 


appointe d agency assist 


apency 


ant at the home office He will pive 
general assistance on educational proj 
ects Mr. Pille was graduated from 
Harvard in 1928 

Che Prudential has appointed Louis 


R. Menagh, Jr. comptroller Harry J 
Volk has been made assistant secretary) 
Ik. L. Bartleson, Ralph }. Hasbrouck and 


| dward H 


ematicians 


Wells have been made math 


Penn Mutual held its annual Christma 
party at the home office Decembe1 
with 1,000 employes taking part 


»” 


When the \merican \ 
University Teachers of Insurance met 
in Philadelphia Wednesday, Ralph H 
Blanchard, Columbia University, dis 
cussed the recent paper ot \. Van Court 


octation ol 
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experienced in organization work. 














MANY ARE CALLED 
BUT TWO ARE CHOSEN 


An old established General Agency of a prominent life insurance com- 
pany. planning a carefully considered program of sound expansion in 1940, 
will employ two supervisors—one in New York City and the other in Essex, 
Bergen or Passaic Counties, New Jersey. The men selected will be between 
the ages of 30 and 45, seasoned personal producers but not necessarily 


Replies to receive consideration must cover present company connection, 
experience and production records in detail, 
strictest confidence. No investigation of qualifications will be made until 
after an interview, and then only with the applicant's expressed consent. 


Address replies to 
Box 1367, The Eastern Underwriter, 





and will be treated in the 


94 Fulton Street, New York 














York 


Buyer's 


Miller, New 


titled “The 


Herald Tribune, en 
Viewpoint of In- 


surance,’ 


O’Mahoney Sees Roosevelt 


O'Mahoney called on Presi- 
Wednesday to report 
Monopoly committee 
hearings in February. 


Senator 
dent Roosevelt 
rN E«¢ progress 
resumes insurance 


Daily paper reporters think attempt will 
be made to amend Bankruptey Act so 
vovernment will have jurisdiction over 
insurance company failures and that a 


control system 
patterned after Federal 
kteserve System or SEC Also, provi- 
ion will be made to make public dis 
closure of insurance company aaaiens 


New Penn Ads Next Week 


The Penn Mutual’s new 
vertising campaign will start in 
6 issue of Saturday Evening Post. This 
advertising will dramatize the services 
the company performs through the agent 
and will personalize the company which 


comprehensive msurance 


will be set up, 


national ad 
January 


tands back of the agent. The ads carry 
President Stevenson's picture with a 
hie ave to public 








for Life” 


service. 





meet 
hidelity 


series 


One of 
Giving facts about 


the Fidelity 


viding 


THE FIDELITY 








public acceptance. 


additional “ 
$5.00 a 
$10.00, with $1000 of protection, maturing at ages 55, 60 


------ AND NOW TWO PLANS 


he first life insurance policy guaranteeing an 


“Income 


to the insured was launched by Fidelity on the 
day before Christmas in 1902, and quickly won widespread 


For twenty-three 


years it has been the basis of the appeal 


in Fidelity’s successful direct mail lead 


Among those interested in this plan 
were many, however, who could not 
the 


premium — requirement. 


has therefore announced an 


Income for Life” plan pro- 


month, instead of 


and 65, the same as its regular plan and at a premium level 
within reach of this wider market. 


MUTUAL LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


Walter LeMar Talbot, President 
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Carroll Frey, Sues With Co. 
Made Penn Mutual Editor 





CARROLL 


Carroll Frey has been made editor of 
the Penn Mutual Life, with which com 
pany he has been for twenty- seven years 
During past sixteen years he was an 
assistant to the late Stewart Anderson, 
working with him on the company’s pub 
lication, News Letter, company litera- 
ture, and trade journal § advertising 
Also, he is editor of Comradeship, maga 
zine tor home office employes. 

Mr. Frey is a graduate of Girard Col 
lege and was long editor of Girard 
Alumni magazine. He is author of two 
books, “The Independence Square Neigh- 
borhood” and “The Mencken Bibliogra 
phy.” Also, he is a pictorial photogra- 
pher, having had exhibits in thirty in 
ternational exhibitions. He also has 
served on juries of national and inter- 
national exhibitions of photography. He 
has often contributed to magazines and 
newspapers articles on art photography 
and Philadelphia history. 


Insurance Review 


uR 
(Continued from Page 4) 


more that state policy regarding life 
insurance has been constructive and 
sound. 


The most important piece of legisla- 
tion of the year is the new New York 
Insurance Code. 

New Mortality Table 

The Special Joint Committee 
studied the need for a new table of 
mortality reported its findings to the 
December meeting of the Insurance 
Commissioners. The report embraced a 
model table of mortality, to be known 
as Table “Z.” It is based mainly on 
the experience of fourteen companies 
from 1920 to 1934. Although it seems 
to check remarkably well with the actual 
mortality experience, the new table is 
not designed for use as a reserve basis 


which 
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neseiiiies ‘Seles 
Numerous Promotions 


FRANCIS M. SMITH A 2D V. P. 


Three Become Ppa Actuaries, One 
Assistant Secretary and Three 
Assistant Actuaries 

Metropolitan Life has appointed Fran- 
cis M. re, a second vice-president, 
Reinhard A. Hohaus, James R. Herman 
and Mz ais F. Davis associate actuaries 
Joseph J. Clair assistant secretary, and 
I‘rederic P. Chapman, Gilbert W. Fitz- 
hugh and Edward A. Lew assistant ac- 
tuaries. , 

Mr. Smith, who since his appointment 
as third vice-president in 1927 has been 
in charge of the home office Industrial 
department, has been with the Metro- 
politan since October, 1912. Starting as 
a mail boy fresh from high school, he 
progressed from clerk to section he ad in 
the actuarial division. He studied ac- 
tuarial science at night and passed the 
fellowship examinations admitting him 
to full membership in_the Actuarial So- 
ciety of America in May, 1921. Early 
in 1924 he was made an assistant actuary 
and three years later received his ap- 
pointment as third vice-president. 

Reinhard A. Hohaus 

Mr. Hohaus began as a clerk in the 
actuarial division in 1921 and after sev- 
eral promotions was appointed assistant 
actuary in charge of the Group annuities 
section of the actuarial division in 1925 
He is president of the American Insti- 
tute of Actuaries, a recognized authority 
on social security, and has been a mem- 
ber of a sub- committee of the Business 
Advisory Council, Department of Com- 
merce, on Social Security. He has had 
wide experience in drafting, setting up, 
operating and revising employe retire- 
ment plans in Great Britain and other 
luropean countries as well as in the 
United States and Canada. He has been 
a Fellow of the Actuarial Society of 
America and the American Institute of 
Actuaries since 1924. 

Herman and Davis 

Mr. Herman served in the actuarial 
division in clerical and managerial posi- 
tions from 1920 to 1927, when he was 
appointed assistant actuary and made 
assistant to R. V. Carpenter, senior ac- 
tuary, in management of the Industrial 
actuarial division. He has been a Fel- 
low of the Actuarial Society since 1924. 

Mr. Davis, an assistant actuary since 
1930, entered Metropolitan service as a 
clerk in the actuarial division in 1923. 
Hle served in various positions and has 
been in active charge of much [Industrial 
actuarial division work and has handled 
all insurance tax matters and the filing 
of annual statements. He has been a 
Fellow of the Actuarial Society of Amer- 
ica and the American Institute of Ac 
tuaries since 1926 and an Associate of 
Casualty Actuarial Society since 1925. 

Careers of Others Advanced ° 

Mr. Clair will be associated with 
Third Vice-President Earl O. Dunlap 
in supervision of the auditing and ac- 
counting systems and related functions 
of the Metropolitan. Entering the 
company’s service in 1925, he has been 
employed in its Ordinary dep: irtment in 
various clerical and supervisional posi- 
tions. He has been a Fellow of both 
the Actuarial Society and the American 
Institute of Actuaries since 1931. 

Mr. Chapman has been in the service 
ot the Metropolitan since 1927. He has 
been a Fellow of the Actuarial Society 
ot America since 1933 and a Fellow 
of the American Institute of Actuaries 
since 1935. 

Mr. Fitzhugh has served in the Met- 
ropolitan actuarial division in various 
capacities since 1930. He has been a 
Fellow of both the Actuarial Society 
ot America and the American Institute 
or Actuaries since 1934 and a Fellow 
of Casualty Actuarial Society since 1935. 

Mr. Lew has been with the Metro- 
politan since 1926 and in late years has 
been in charge of research work in the 
Ordinary actuarial division. He has been 
a Fellow of the Actuarial Society of 
\merica since 1934, ; 
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Complete Mutuality 
Sn 


A principle which Connecticut Mutual has followed 


ction 


religiously through the years has been that of making 


all new developments retroactive whenever possible. 


New benefits as developed and made retroactive have 
been of incalculable value to old policyholders. Such 


concrete evidence of Connecticut Mutual mutuality has 





built solid good will and public confidence 
tremendous value to the Connecticut Mutual life under- 


writer. 


Examples of benefits made retroactive as they were 
developed include: grace without interest; reinstate- 
ment; settlement options; extended insurance; change 
of plans; removal of restrictions on residence, travel and 
occupation; additional indemnity agreement; policy 
loans; privilege of paying premiums in installments; 


and the family income agreement. 


Most recent benefit made retroactive was the liberal- 
ization of the additional indemnity agreement to protect 
fare-paying passengers using the scheduled passenger 


air service. 


CONNECTICUT 





LIFE INSURANCE COMPANY: HARTFORD 





O. F. Grahame Now With 
Mass. Protective Co.’s 


APPOINTED ASSOCIATE COUNSEL 
For Ten Years in Law Department of 
a New York Company; Well 
Known as Lecturer 





Announcement is made of the appoint- 
ment of Orville F. Grahame as associate 
counsel, Massachusetts Protective Asso- 
ciation and allied companies, the Massa- 
chusetts Protective Life and the Paul 
Revere Life, Worcester, Mass. 

Mr. Grahame graduated from the 
State University of lowa Law School in 
1929, receiving degree of Juris Doctor. 
For ten years he has been associated 
with the Guardian Life. Since 1936 he 
has been assistant secretary and a mem- 
ber of the law department. He has been 
a frequent contributor to insurance and 
legal journals and a speaker at agency 
and legal meetings. He addressed the 
Association of Life Insurance Counsel 
at the June, 1939, meeting on the sub- 
ject of “Mutuality” and the legal sec- 
tion, American Life Convention, in 1936 
on “Dispositions Under Supplementary 
Contracts.” 

For several years he has been a guest 
speaker before the New York chapter 
of C. L. U. and has appeared before 
other field organizations. He is also a 
lecturer at the Insurance Society of 
New York and was author of section 
55-b of the New York Insurance Law 
exempting disability benefits from cred- 
itors. He was one of the first in the 
business to call attention to the legal, 
financial and insurance problems raised 
by the increased use of options of set- 
tlement. 

In addition to his professional and in- 
surance career Mr. Grahame has taken 
an active interest in public and civic 
affairs. He has been active in suburban 
community chest work and as a reserve 
officer of the U. S. Army. He is a vice- 
president of the New York Young Re- 
publican Club and was chairman of the 
speakers’ bureau of the New York Coun- 
ty Republican Committee in the 1938 
Dewey gubernatorial campaign. 

Mr. Grahame will assume his new po- 
sition January 1, 1940, where he will be 
associated with Frank L. Harrington, 
counsel, 





LEGISLATION FORECAST 


Senator Burke of Nebraska Reveals 
Vast Extent of Federal Govern- 
ment’s Regulatory Plans 
Senator E. R. Burke of Nebraska told 
the Nebraska Association of Life Under- 
writers while meeting in Omaha that 
the probable result of investigations of 
the so-called monopoly committee in 
Washington will be proposals for an 
extension of the Federal Government's 
regulatory authority into the field of 

life insurance. 

“Fundamental issues respecting the 
function of the Federal Government in 
the field of economic planning and regu- 
lation, and its attitude toward large ag- 
gregations of wealth as represented by 
leading insurance companies are shaping 
up for consideration by Congress,” he 
said. 

“Suggestions which have been heard 
are that Federal regulation may be su- 
perimposed upon the present supervision 
of life insurance companies by the 
states; that the Securities and Exchang« 
Commission may be given control over 
the investments of the companies; that 
some Federal agency—perhaps a brand 
new body—will take charge of elections 
of directors of mutual insurance com- 
panies, and that a limitation may be 
placed upon the size of companies.” 

Senator Burke said the fact that the 
investigation is being made by a joint 
committee representing equally the leg- 
islative and executive branches of gov- 
ernment, means that its findings proba- 
bly will be in line with what the Ad- 
ministration wants. 
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Mutual Life Advertising 


begins the New Year with its timely appeal 
to the Representative’s natural calendar of 


sales opportunities. 


Fiere ts the January, 1940 


MESSAGE — in magazines with a total: 


circulation of more than 4 millions, serving 
as the agents’ ideal introduction 4y their own 
Company to new prospects on whom they will 
soon call to discuss home budgeting and 


life insurance. 


FIRST POLICY ISSUED FEBRUARY 1, 1843 
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tome Budgeting Made Easy 


Spenp NG money is a great pleasure but a good 
many people find saving money a pleasure too. 

Have you determined the proper balance 
between spending and saving in your house- 
hold? Perhaps the “Family Spending Guide” 
can help you. 

This new kind of “‘budget”’ book, prepared 
by THe Murua Lire Insurance Company 
or New York, is a simple but attractive 36 


page aid to family accounting. It has been 


made available to those who are discussing life 
insurance plans with Muruat Lire agency 
representatives or who may wish to discuss 
such plans in the future. 

If you receive a card from one of these rep- 
resentatives mentioning the “Family Spending 
Guide’, take advantage of this free offer and 
welcome the one who calls to bring it. Or write 
at once to the address below and it will be 


supplied to you promptly. 


She Mutual Life 
Insurance Company of NewYork 


34Nassau Street, New York 





FIRST POLICY ISSUED 











An advertisement by The Mutual Life Insurance Company of New York 
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In ¢ ens Por Field 
WITH NORTHWESTERN MUTUAL 


Becomes Special Agency Assistant Un- 
der General Agent Dorr; Has Spe- 
cialized in Estate Planning 





The appointment of Edward S. 


Churchill as special agency assistant, 
Connecticut agency, Northern Mutual, is 
announced by General Agent Glenn B. 
Dorr The Connecticut agency has of- 
fices in Hartford, New Haven, Bridge- 
port, Stamford, Waterbury and other 
centers 

Mr. Churchill entered the home office 





KDWARD S. CHURCHILL 
agency of Phoenix Mutual immediately 
after graduation from Wesleyan, and 
was consistently among the company’s 
leading salesmen throughout his ten- 
year affiliation, having led the Phoenix 


Mutual agents in Connecticut during 
of his last 


‘2 
1938 he 


four six years with that com- 


pany In associated with the 


Home Life of New York as production 
manager at Hartford. In addition to his 
igency duties he became the leading pro- 
ducer in sg mage icut for that company. 

ecializing in estate planning. 

10,009 Policyholders 

Mr. Churchill’s new post with North- 
western Mutual makes his estate plan- 
ming and tax analysis service available 
to the Northwestern Mutual agency or- 
anization throughout the entire state. 
This organization is now serving ap- 
proximately ten thousand policyholders 
representing more than $63,000,000 of 
life insurance in force in Connecticut 
In addition to these duties Mr. Churchill 
ill continue te serve his friends and 

ents personally 

Mr. Churchill was the first underwriter 
n Connecticut to pass the ex an linations 
required by the American ollege of 
Life Underwriters for the fm 
ot Chartered Life Underwriter. In 1935 
he became a charter member and first 
president of the Hartford Chapter of 


Chartered Life Underwriters He is a 
nember of the Life Supervisors Asso- 
ition f Hartford, member and di- 


rector of the Hartford Life Underwriters 
Association and charter member of the 
Hartford Life Insurance and Trust 
{ wir 


WING PORTLAND, ORE., ‘MANAGER 





Roscoe W as been appointed man- 
wer of the Port d, Ore., branch office, 
Fidelity Mutual Mr. Wing for- 
merly had been general agent for Penn 


Mutual at Portland, Me., but resigned 
and came to the Coast for the benefit 
of Mr Wine’s health 





HEARD On The WAY | 


I asked Irene Cawley, secretary to 
George A. Adsit, vice-president Girard 
Life, Philadelphia, for an explanation of 
how the company is able to use on its 
new 1940 calendars (an unusually artistic 
twelve colored 
scenes) its 


production containing 


American and Canadian 
“opposite Independence Hall” address. I 
knew that the City Property 
of Philadelphia has in the past objected 


to the phrase being used in business lit- 


Bureau of 


by the way, also 


Hall” di- 


erature. The company, 


Independence 


says “Opposite 
rectly under its name on its letter- 
head. 


Miss Cawley informs me that the com- 
pany uses the phrase, both as a mailing 
address on letter-heads and on the cal- 
endar, because it received special per- 
mission to do so from the Post Office 
eneerenen at the time the home office 
of the Girard was erected at 529 Chest- 
nut Street in 1917. Since it is necessary 
to apply for the privilege of using any 
address other than the actual building 
number and street the Girard had to 
obtain special forms of the Post Office 
Department, fill them out and get the 
approval of the Postmaster General for 
this privilege. Such permissions are no 
longer given, so Girard Life has a for- 
tunate privilege. 

In commenting upon Independence 
Hall in Independence Square Miss Caw- 
ley writes me: 

“Until 1816 all the property and build- 
ings on the square were owned by the 


State of Pennsylvania. At that time it 
was bought by the city for $70,000. It 
took two years to complete the trans- 
action, 

“The famous Liberty Bell which was 
part of this property and was, there- 
fore, included in the transaction, was 
cracked on July 8, 1835, as it tolled the 
death of the United States Chief Jus- 


tice, John Marshall. In 1876 at the time 
of the Centennial, Independence Hall 
practically became a museum. Incident- 


ally, the Declaration table was secured 
at this time. In the early days many of 
the relics on display in the Hall were 
loaned, some in the hope that descend- 
ants of the original owners would dis- 
cover them and claim them. However, 
the city will not accept any articles now 
on that basis. It requires that relics 
be presented. With the exception of a 
very few, all these relics are city owned. 
But, since so many years have passed 
since those very few were loaned, the 
city now takes for granted that they 
are its property, all under the jurisdic- 
tion of the Bureau of City Property. 
Most of the portraits hanging in the 
Hall were bought by the city in 1854 
when the Charles Wilson Peel pictures 
were put up at auction.” 
Uncle Francis. 


MYRICK BUSINESS REPORTED 

Julian S. Myrick, New York manager 
for Mutual Life of New York, reports 
paid business of that one office of the 
pases in November $981,065 compared 
with $2,028,330 in November, 1938. For 
the year so far the paid business amount- 
ed to $11,792,081 compared with $17,- 
075,123. 





°° OPEN 





TERRITORY °- 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








Garnet Smith Dies 


Garnet Smith, one of the best 
secretaries in the life insurance 
died in Columbus, O., on De- 
She became ill the week of 
was taken to a hospital, 
Miss Smith was secretary 
to Claris Adams when he was manager 
of the American Life Convention. When 
he left the A. L. C. to go to Detroit, 
where he was vice-president of a life 
company, she continued as his secretary 
and also was his secretary with the Ohio 
State Life, of which Mr. Adams is pres- 


Miss 
known 
business, 
cember 21. 
December 11, 
never rallied. 


ident. 
(Continued pre ines 1) 
the state rather than by excluding it and, there- 


fore, lose its jurisdictional power, examination. 


Herbert Shimp’s Testimony 


Herbert Shimp, president American 
Conservation Co., Chicago, was on the 
stand several times last week. He had 
a contract for rewriting business of. TIli- 
nois Bankers Life Association. He testi- 
fied that he had been interested in the 
rewriting business about twenty-two 
years. Since the American Conservation 
Co. was formed it has received a little 
over $4,000,000 in commissions. Asked 
how he got his clients, Mr. Shimp said 
that it was because of the knowledge of 
the business that he and his associates 
have. 

Asked by Mr. Gesell about his organ- 
ization he said: 

We have an organization of field men, ma- 
jority of whom have been with us two decades. 
Originally from all walks of life, for past fifteen 
years they have been educaed in life insurance 
through schools of instruction, conducted at 
regular intervals, through manuals and house 
organs and through various productions of the 
company, including its 850 page history of life 
insurance, Company has about 350 field rep- 
resentatives. In the transfer work identity of 
American Conservation Co, is not known to the 
public. We act as an agent of the insurance 
company and the field men carry a letter of 
authority issued by the insurance company or 
fraternal society over the signature of some 
officer designating this representative as a spe- 
cial representative of the insurance company or 


the fraternal. If these rewrite men produce 
new business they must he _ licensed. Since 
American Conservation Co, was formed it has 


dealt with 
Raymond T. Smith Statement 


Mr. Shimp was asked about a contract 
with Raymond T. Smith, Chicago, vice- 
president Alfred M. Best Co.. about get- 
ting a contract with Central Life of Chi- 
cago. Under terms of contract he agreed 
to pay Mr. Smith for his services equal 
to 5% of the first year premiums paid 
upon policies in the old Security Life 
which would be rewritten in the Central 
Lite. Chief Examiner Gesell asked what 


about twenty- five companies. 














insurance. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 








Bernard L. Connor 
Secretary 


THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to serve every need for life 


Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 





een ene 


services Mr. Smith actually performed to 
warrant his getting this contract. 

Mr. Shimp: Mr. Smith had been ac- 
tive in connection with the reinsuring 
the Security Life. I think he had been 
approached by one or more insurance 
companies to assist in working out a re- 
insurance proposal. It was my opinion 
he could be helpful in obtaining this con- 
tract for the reason that he did repre- 
sent an outstanding organization. He 
was very active, at least at the time, 
during these receiverships, in obtaining 
companies who would offer a_ reinsur- 
ance agreement to reinsure any com- 
pany that was in financial difficulty. 

New York papers contained a state- 
ment allesing that Herbert Shimp had 
testified that he had paid Raymond T. 
Smith $50,000 for introducing him to 
some offcers of a life insurance com- 
pany. Mr. Smith in Chicago made the 
following denial: 

“JT deny emphatically having received 
$50,000 from the American Conservation 
Co. or anyone connected therewith as 
reported in the press Friday, December 
22, 1939, nor did I have anything what- 
ever to do with the reorganization or 
reinsurance of the Illinois Bankers As- 
sociation, nor with the organization of 
the Illinois Bankers Life Insurance Co. 
of Monmouth. Because ours is a quasi- 
public business my records are open to 
any reputable inquirer. No one from 
the Federal Monopoly Committee has re- 
quested any information from me.” 


Herndon’s Denial 


W. K. Herndon, former Kansas In- 
surance Department examiner, testified 
before TNEC. He denied that there 
had been any impropriety in his deal- 
ings with the now defunct Federal Re- 
serve Life of Kansas City. He said he 
had made a profit of $115,000 out of sale 
of Federal Reserve shares to Massey 
Wilson and E. W. Merritt, Jr., and that 
what he got was his profit, commission, 
brokerage or whatever the amount could 


he called. 





VACATION IN ALABAMA 
Miss Bert Barnett, secretary to Gerald 
H. Young, general agent, State Mutual, 
New York, is leaving for a three months’ 
vacation at her home in Selma, Ala. 
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Shortened Productive 
Life Needs Security 


MESSAGE BY H. J. JOHNSON 





Public’s Enormous Stake in Life Insur- 
ance Expected To Be Greatly In- 
creased in Years to Come 





In a year-end message Holgar J. John- 
son, president, Institute of Life Insur- 
ance, says that “one of the outstanding 
events for 1939 has been an intensified 
recognition by the business of its re- 
sponsibility to let the public know what 
is constantly being done in its interest. 
The real reason for the existence of life 
insurance is its service to the American 
people. The American public has a 
creat stake in life insurance. 

“From the very beginning of life in- 
surance it has been soundly managed 
and conducted for the benefit of the 
public. The economic significance of life 
insurance is important to the nation. 
Using the commonly accepted figure of 
$7,500 of invested capital to create a 
iob, the American people, through life 
insurance, are providing the capital to 
make jobs for 4,150,000 persons. 

“This money of the people, which is 
managed for them by the companies, is 
directed toward the financing of busi- 
ness, industry and agriculture. Life in- 
surance funds are not idle but the very 
opposite. In the past year insurance 
investments have financed such worthy 
projects as low rent housing develop- 
ments and farm rehabilitation. Thus life 
insurance is an instrument of the public 
and each year sees an increasing par- 
ticipation in its benefits and opportun- 
ities. 

Will Take More Insurance 

“In 1939 the American people in- 
creased their security stake to $113,000,- 
000,000, the approximate amount of life 
insurance in force at the end of the year. 
Significant is the fact that some $14,- 
000,000,000 of this amount is Group in- 
surance, protecting the lives of thou- 
sands of American workmen and their 
families. From this great security fund 
hundreds of thousands of people re- 
ceived $2,650,000,000 last year for various 
purposes. More than 60% of it, upwards 
of a billion and a half, went to living 
policyholders as the fruit of their own 
effort, while the remainder was _ paid 
to beneficiaries. The savings of the peo- 
ple, as represented by the assets of the 
companies, increased to slightly more 
than $29,000,000,000. Through the insur- 
ance money now invested the average 
policyholder has a stake of about $450 
in the economic welfare of the country. 

“This brief review is enough to show 
us that the American desire for security 
is very much alive; moreover, that the 
average American still plans to provide 
the major part of that security through 
private companies of his own choosing. 

“As we recognize the fact that the 


period of economic usefulness for the’ 


average person is being shortened, there 
has been increased emphasis on the need 
for financial security. This, coupled with 
the fact that the outlook for business 
generally is optimistic, leads one to an- 
ticipate that the public will use life in- 
surance to an even greater extent in 





Charles E. Bartlett Marks 
Twenty-fifth Anniversary 


The coming year marks the twenty- 
fifth anniversary of Charles E. Bartlett 
in the life insurance business, all with 
the Metropolitan Life, in the home of- 
fice as well as in the field. For the 
past seventeen years he has been man- 
ager of a district office, his present dis- 
trict being in W oodhaven, Long Island. 

Mr. Bartlett is a member of the board 
of directors of the Life Managers As- 
sociation of Greater New York as well 
as chairman of the membership commit- 
tee of that organization. He is a mem- 
ber of the national council of the Na- 
tional Association of Life Underwriters 
and was for four years a member of 
the board of the New York City asso- 
ciation. 


Northwestern Mutual 
Issues Policy 3,000,000 


ON LIFE OF L. J. LOVENTHAL, II 





Loventhal Family Associated With Com- 
pany Three Generations; Aggregate 
Service 110 Years 





Policy No. 3,000,000 was issued by the 
Northwestern Mutual Life December 26 
on the life of Lee J. Loventhal, II, of 
Chicago. Mr. Loventhal is a Chartered 
Life Underwriter and an agent for the 
Northwestern Mutual with the Hobart & 
Oates general agency, Chicago. Presi- 





Samuel C. and William G. Loventhal 








LEE J. LOVENTHAL, II 








dent M. J. Cleary presented the policy 
at the home office in Milwaukee. Policy 
No. 1 was issued by the company No- 
vember 25, 1858. The occasion brought 
to mind that the Loventhal family has 
been closely associated with the North- 
western Mutual for more than fifty years 
and for three generations. Apropos the 
three millionth policy was purchased by 
a member of the third generation of 
Northwestern Mutual policyholders and 
agents. 

Nine members of the Loventhal fam- 
ily are or have been under contract with 
the Northwestern Mutual since the late 

J. Loventhal made the first contract 
on October 1, 1889, in Nashville, Tenn. 
Before his death in 1895 he had pro- 
duced $1,103,000 of “business. His three 
sons followed his footsteps and became 
the second generation. First was Lee 
J., I; then Charles B. H., and Martin S., 
and a son-in-law, Robert Westfield. 
Representing the Northwestern Mutual 
as the third generation of Loventhals 
are Samuel C., son, and Lenore, daugh- 
ter, of Charles B. H., of Nashville; and 
Lee J., I], and William G., of Chicago, 
sons of the late William G. Loventhal. 

The unusual record of the Loventhals 
shows three generations with more than 
110 years of aggregate service by the 
various members. In addition, the ag- 
gregate production of those members ex- 
ceeds $26,200,000. Furthermore, twenty- 
two members of the family, including 
two who have died, have owned nearly 
$845,000 of Northwestern Mutual insur- 
ance. 





Great-W est Promotes 


Connacher and Scott 


Great-West Life announces appoint- 
ment of J. N. Connacher as manager of 
Hamilton, Ont., branch and D. C. Scott 
as manager at London, Ont. Mr. Con- 
nacher, who succeeds W. Preston Gil- 
bride, now captain in the Canadian Ac- 
tive Service Force, was formerly branch 
manager at London. He first joined 
Great-West at Winnipeg, where he im- 
mediately established himself as one of 
the leading personal producers, so that 
he takes over his new duties at Ham- 
ilton with an excellent background of 
both agency management and personal 
sales experience. 

Mr. Scott, formerly supervisor at Lon- 
don, has been promoted to manager, 
succeeding Mr. Connacher. Mr. Scott 
first entered life insurance in 1935 and 
after a successful personal sales experi- 
ence was appointed supervisor in 1936. 





ISSUES FIVE YEAR TERM 


United Life &- Accident, Concord, N: 
H., has issued a Five Year Renewable 
Term policy of which it says: “This 
plan provides all the benefits of our reg- 
ular Five Year Convertible Term and 
in addition contains the valuable benefit 
of renewal. Because this policy does 
everything that the Convertible Term 
policy does and in addition is renewable 
as a term policy without evidence of in- 
surability, the premiums are necessarily 
somewhat higher.” 


D. of C. Ass’n to Sea 


Some time in January the Life Un- 
derwriters Association of the District of 
Columbia will initiate a series of seven 
consecutive months’ broadcasts. Dra- 
matically portrayed programs will re- 
flect the beneficial effect of life insur- 
ance on the community—minimizing the 
need for local charities, both public and 
private. The programs will be designed 
to convey to the public the value of the 
work done by the agent. Two forum 
meetings will be held during the period 
of the broadcasts. The seventh, and 
last, transmission will be put over a 
nation-wide network. 





WYNNE RESERVE LOAN HEAD 





Texas Man Made President of Reserve 
Loan Life Chartered to Reinsure 
Indiana Company 


B. J. Wynne, Wills Point, Texas, has 
been elected president of Reserve Loan 
Life of Texas, which was chartered to 
reinsure the business of the Reserve 
Loan Life of Indiana. Mr. Wynne and 
his brother, Toddie L. Wynne of Dallas, 
and C. W. Murchison of Dallas are the 
incorporators of the Texas company. 

Secretary of the Reserve Loan Life of 
Texas is Truxton Shaw of Dallas. J. H. 
Hankins of Dallas has been elected 
treasurer. Directors, in addition to the 
officers, are Adrian Ford, Athens, 
Texas; J. H. Perryman, New York; W. 
E. Tomlinson, Jr., Dallas, and George J. 
Greer, Dallas. 


Koop & Wilson Formed 
At Greensburg, Pa. 


NORTHWESTERN MUTUAL SHIFT 





Glenn G. Vance Resigns as General 
Agents and Is Succeeded by Copart- 
nership of Former Special Agents 





Glenn G. Vance, general agent for 
Northwestern Mutual at Greensburg, 
Pa., has resigned effective January 31, 
1940, and will be succeeded by the co- 
partnership general agency of Koop & 
Wilson, organized by Edward J. Koop, 
California, Pa. and Lloyd C. Winsor, 
West Brownsville, Pa., both special 
agents in the Vance agency. 

A good personal producer, Mr. Vance 
has decided to retire from the responsi- 
bilities of conducting a general agency 
and will devote his time to personal pro- 
duction for Northwestern Mutual. He 
signed his first contract with the com- 
pany as special agent in 1901. After six 
years he was made district agent, and 
two years later became general agent, 
having completed thirty years in that 
capacity in November. 

The newly appointed general agents 
will take over February 1, with fine rec- 
ords of Northwestern Mutual service. 
Mr. Koop joined the company in 1922 
and has been a consistent producer. As 
a new agent he won production honors 
in the bronze, silver and gold button 
classes, and has also qualified as a pace- 
maker several times. After associating 
with Northwestern Mutual in 1934, Mr. 
Winson also earned the button awards, 
pacemaker honors, membership in the 
4-L. Club, and qualified for the $250,000 
Club for 1938 production. 





$24,000 Worth of Roses 
For President A. N. Kemp 





Vice-President Cary Groton, left, and A. 
N. Kemp, president of the Pacific Mutual 
Life, with the bouquet of roses. 


The Eastern Division Railroad Depart- 
ment of Pacific Mutual Life did not for- 
get that November was the anniversary 
month of A. N. Kemp, company presi- 
dent. Two dozen roses, each bioom rep- 
resenting $1,000 of premiums, were pre- 
sented on behalf of Charles H. Davis of 
Chicago, department manager. Cary 
Groton, company vice - president, made 
the presentation in Los Angeles. 





FREDERICK G. GALE DEAD 

Frederick Guy Gale, one of the oldest 
active insurance salesmen in America, 
died December 6 at his home in Chicago, 
age 88 Mr. Gale was an agent for 
Mutual Life of New York in Chicago 
for fifty-three years. He devised a num- 
ber of the policies which nearly all life 
companies are selling today, and has 
been credited with being the first life 
agent to foresee the possibilities of sell- 
ing life insurance as old age savings 
He was associated with Herman C 
Hintzpeter ever since that office was 
opened. 
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ards as the outstanding 


year the creation ol 


the American Cargo War Risk Reinsur 
ance Exchange. Underwriters here were 
determined that the American market 
hould become elf-sustaining on wat 
risks, and should both free itself from 


reliance on the London reinsurance mat 


ket and put itself in a position to deal 


with the problems of American com 
merce with complete independence \t 
the present time the membership of the 
exchange includes substantially every 
ocean marine underwriter in this mar 
ket, and the American assets of com 
panies, standing behind the exchange re 
insurance, are approximately a_ billion 
dollars. By means of exchat reinsur 
ance, the exchange provides to its sub 
scribers a normal capacit f $2,500,000 
on any one vessel, with tacilities for 
ealing with almost double this amount 
on exceptional cases To date this ca 
pacity has proved more than ample to 
deal with the needs of American « 
merce 

Mr. Lunt said that while surety com 
panies had a prosperous year in 1938, 
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Banking, journal of the American Bank 


cr \ssociation It is informative, in 
teresting, does a good job typographi 
cally. That magazine rarely comes out 

thout some article about insurance of 
alue to its reader It does not handle 
insurance from the philosophical or the- 
retical standpoint, but as a rule dis 


r types of coverage, putting the 


uithorship in the hands of experts. 
Many of its articles, particularly about 
irety, bonding and the allied lines of 


have made it much easier 


nsurance, 


wits readers, the banking fraternity, to 


arrange for more adequate coverage, as 

ll as to better comprehend their exist 
verage, 

Banking began a 


Three months ao 


cries of special articles on insurance for 
bank The first 


bility of centralizing insurance control in 


described the advisa- 


one department or in one individual. The 
econd contained an outline of property 


insurance In the December issue is an 


article dealing with coverages which may 


he obtained to protect against loss 


through types of material damage caused 


by various hazards. Aspects of coinsur- 


ance are also considered. Authors are 


Harold G. Eberle, manager of insurance 
department, Hartford-Connecticut Trust 
Co., Hartford, and Horace W. Ervin, 
account executive, Albert Frank-Guen- 
ther Law, Inc., New York advertising 
agency which has some insurance ac- 
counts. William R. Kuhns is editor of 


William 


Banking Assistant editors are 


l’. Bogie and John L. Cooley 


T. Ray Phillips, Oklahoma City, 
Fore, past most 
Blue past 
most loyal gander of the Oklahoma Pond, 
the Oklahoma Associa- 


state 
agent for the America 


loyal grand gander of Goose, 


past president of 
tion of Fire Underwriters, and past and 
present chairman of many important 
committees in all four organizations, has 
become grandfather to a fine baby boy 
December 22. The baby, to be known as 
T. Ray Phillips III, is the son of Mr. 
and Mrs. T. Ray Phillips, Jr., of Okla- 
homa City. 
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Seated, L. to R.: 
Hartford Ass'n; President Loomis, 
necticut General. 


Standing, L. to R.: 


President Zimmerman, National Ass'n; 
Connecticut Mutual; 


Manager Holcombe, 


President Behan, 
President Wilde, Con- 


Research Bureau; Vice-President 


Armstrong, Travelers; Vice-President Whatley, Aetna Life; W. W. Hartshorn, 


Metropolitan Life. 


The above 
merman, president National 
association of life 
National 


picture was taken in 
Association 


Hartford this month 


underwriters there and told of the 


Association to Federal regulation and Government competition, and also 


when Charles J. Zim 
Life Underwriters, addressed the local 
unalterable opposition of the 


analyzed the Wagner plan of annuities which is expected to be introduced at the 


next Congress and which will authorize the sale of annuities through the Post 
Office. Herbert G. Behan, Massachusetts Mutual, is president of the Hartford 
Life Underwriters Association. Krank Alberts, Connecticut General, is secre- 


Z. Nourse, 
Mutual, 


Harvey 
Connecticut 


tary; 
IF, Pierce, 


Connecticut General, 
is second vice-president. 


is first vice-president and Franklin 








E. Stanley Turnbull, 
with the advertising department of the 
Prudential of Newark, N. J., gave an ex- 
hibition of his paintings and sketches 


artist connected 


close to 100 of them—this month at the 
Guild Hall of the Wyoming Church, 
Millburn, N. J., which was attended by 


nearly 1,000 people. A number of Pru- 
dential officials were present, but none 
was more interested in the exhibit than 
Charles Terwilliger, manager of the 
Northeastern division of the company. 
This was because an oil painting of Mr. 
Terwilliger was on display, recently com- 
pleted by Mr. Turnbull, which was a 
complete surprise to some of his friends. 
Mr. Terwilliger retired from the Pru- 
dential on December 28 after forty-five 
vears of continuous service. 
* * * 


Paul B. Sommers, president of the 
American of Newark and past-president 
of the National Board of Fire Under- 
writers, and Mrs. Sommers, marked 
their twenty-fifth wedding anniversary 
Christmas Eve by holding open house 
reception at their home in Maplewood, 
N. J. Assisting at the reception were 
their two daughters, Misses Peggy and 
Suzanne, and their two sons, Paul and 
Otho. 

* @ @ 

Esmond Ewing, vice-president and sec- 
retary of the Travelers Fire, last week 
was elected president of the corporation 
of Kingswood School at West Hart- 
ford, Conn. This is a private school 
from which sons of many Hartford in- 
surance executives have been graduated. 

* * * 


Ss. W. Mountain, son of H.S. Mountain, 
and who is a director of Gardne ’, Moun- 
tain & D’Ambrumenil, has been elected 
a director of the Eagle Star succeeding 
his father who has resigned. 

* * * 


Carleton D. Babcock, former editor of 
the Fireman’s Fund Record, is now editor 
of the San Bruno Union, a California 
newspaper. At one time he was secre- 
tary-manager of the Insurance Brokers 
Exchange of San Francisco. 





Miss Elizabeth A. Ritson, secretary to 
Ray Murphy, assistant general manager, 
& Surety Ex 
ecutives, formally announced her engage 
ment on December 27 to Erie C. Wilson, 
son of Mrs. Wilson. of 
lowa City, Ia. A vraduate of the Uni 


Association of Casualty 


Charles Bundy 


Ashjian Studi 
RITSON 


MISS ELIZABETH A. 


versity of Iowa and one of its most 
popular undergraduates during his school 
Mr. Wilson is now editor of that 


university’s news service. The wedding 
has been set for January 25, 1940, in 
Chariton, Ia., which is Miss Ritson’s 
home town. The daughter of Mr. and 
Mrs. Joseph D. Ritson of Chariton she 
has been Mr. Murphy’s secretary since 
the days when he was insurance com- 
missioner of Iowa and during this time 
Miss Ritson has proved as popular as 
she is efficient. 


days, 
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Judge Albert Conway 

Supreme Court Justice Albert Conway, 
former Superintendent of Insurance, has 
been appointed a judge of the Court of 
Appeals, highest judicial honor in this 
state. The appointment is from January 
1 to next November at which time it is 
expected that both parties will endorse 
him for the full term of fourteen years. 
If he is elected in November, a pretty 
sure possibility, it undoubtedly means 
that Judge Conway is lost to the insur- 
ance business for all time. 

Judge Conway was appointed Superin- 
tendent of Insurance by Governor Frank- 
lin D. Roosevelt soon after the latter 
was inaugurated. He resigned on June 
30, 1930, to accept appointment to the 
Kings County Court, and was elected to 
succeed himself on the bench in Novem- 
ber, 1930, and in the following year was 
elected to the Supreme Court. 

Some time later Justice Conway was 
approached relative to giving considera- 
tion to accepting one of the outstanding 
organization positions in the insurance 
business. At the time he said he could 
not possibly consider it. He continued 
to maintain his interest in insurance, 
however, as he consented to act as toast- 
master at numerous insurance banquets. 
These were of the brokerage associa- 
tions, both those having dinners at the 
Hotel Astor and in Brooklyn. His pop- 
ularity among the brokers was unprece- 
dented and phenomenal. At one time 
they tendered him a dinner at the Astor 
which was attended by 1,200 brokers, in- 
cluding the leading ones of the city. He 
retired from the Insurance Department 
as Brooklyn wanted him on the bench 
at a crucial time in the judicial situation 
there. His prestige and standing made 
him the ideal appointment. 

As a Superintendent of Insurance Mr. 
Conway was fair, intelligent and efficient. 

Justice Conway was born in Brooklyn 
in 1889, attended Boys’ High School and 
St. John’s College, Brooklyn, and re- 
ceived the degree of Bachelor of Law 
from Fordham University in 1910. Twen- 
ty years later Fordham conferred on him 
the degree of Doctor of Laws, and in 
1932 St. John’s College honored him in 
a similar fashion. 

In 1913 he was appointed assistant dis- 
trict attorney by the then district attor- 
ney of Kings County, James C. Cropsey, 
a Republican, and he remained in that 
office under both Republicans and Demo- 
crats until 1920, when he resumed pri- 
vate practice. From 1918 to 1920 he 
lectured on law at the Brooklyn Law 
School. In 1928 he was nominated for 
state attorney general, but was defeated. 
His appointment as Insurance Superin- 
tendent followed some months later. 

During most of this year he has been 
presiding at Buffalo, N. Y., in the spe- 
cial grand jury investigation of graft in 
that city. He was specially appointed 
for this duty by Governor Lehman. For 
some years he has been president of the 
Brooklyn Council, Boy Scouts of America. 

Judge Conway, who lives in Brooklyn, 
is married; and has four children—Al- 
berta Irene, Elaine Margaret, ‘Hewitt 
and Lois. 











Lippincott Gets Safe Driving Pledge 
of Governors 

Lincoln H. Lippincott, who for nine 
years was superintendent of the training 
school of the Maryland Casualty and 
was also director of education of the 
Lumbermens Mutual Casualty, is na- 
tional secretary of the “Not Over 50 
Club” as well as of the Safe Driving 
Club. Recently he was photographed in 
Hartford with Governor Baldwin as the 
Governor of Connecticut signed the “Not 
Over 50” pledge. He also signed up Govy- 
ernor James of Pennsylvania the follow- 
ing week. On November 28 of last year 
he signed up Governor Bricker of Ohio. 

The pledge of the “Not Over 50 Club” 
is that no member shall drive an auto- 
mobile more than 50 miles an hour. The 
club now has 256,000 members in the 
United States and Canada. Mr. Lippin- 
cott is now on a speaking tour in the 
East. He recently addressed Kiwanis 
and Rotary Clubs in a number of cities, 
including Manchester, Meriden, Conn., 
Camden, N. J., and Frankfort, Pa., and 
talked in high schools of West Hartford, 
Overbrook, Philadelphia and other places. 

Mr. Lippincott was an instructor of in- 
surance at Johns Hopkins and is on the 
faculty of the Northwestern University 
School of Business Administration. He 
was chairman of the American Legion’s 
Americanism committee at Winnetka, 
Ill., where he now lives with his wife 
and two sons. 

* * * 
An Example of Organization 

The insurance business is generally 
regarded as the most highly organized 
in the country. Another proof of this 
fact is found in the 1940 edition of the 
Standard Insurance Directory of New 
England. The following names are giv- 
en as fire and marine organizations 
serving New England: 

American Association of Insurance 
General Agents, American Bureau of 
Shipping; American Foreign Insurance 
Association, American Institute of Ma- 
rine Underwriters, American Manage- 
ment Association, American Marine In- 
surance Syndicates, American Mutual 
Alliance, Associated Factory Mutual Fire 
Insurance Cos., Association of Marine 
Underwriters of the U. S., Association 
of Mutual Field Men of New England, 
Atlantic Inland Association, Automobile 
Protective and Information Bureau. 

Business Development Office, Central 
Traction and Lighting Bureau, Chamber 
of Commerce of the United States, East- 
ern Loss Executive Conference, Eastern 
Tornado Insurance Association, Eastern 
Underwriters Association, Eastern Un- 
derwriters Inspection Bureau, Explosion 
Conference, Factory Insurance Associa- 
tion, Federation of Mutual Fire Insur- 
ance Companies, Fire Comnanies Adjust- 
ment Bureau, Inc., Fire Protection and 
Insurance Section, Association of Amer- 
ican Railroads, Honorable Order of the 
Blue Goose. 

Improved Risk Mutuals, Inland Ma- 
rine Syndicate, Inland Marine Under- 
writers Association, Insurance Advertis- 
ing Conference, Insurance Executives 


Association, Insurance Institute of Amer- 
ica, Inc., Insurance Library Association 
of Boston, Interstate Underwriters 
soard, Mill Mutual Fire Prevention Bu- 
reau, Mutual Fire Insurance Associa- 
tion, Mutual Insurance Advertising Sales 
Conference, Mutual Reinsurance Bureau, 
National Association of Automobile Mu- 
tual Insurance Companies, National As- 
sociation of Insurance Agents, National 
Association of Credit Men, National As- 
sociation of Insurance. Brokers, National 
\ssociation of Insurance Commissioners, 
National Association of Mutual Insur- 
ance Agents, National Automatic Sprin- 
ler Association, National Automobile 
heft Bureau, National Automobile Un- 
derwriters Association, National Board 
of Fire Underwriters, National Fire Pro- 
tection Association, National Fire Waste 
Council, National Storm and Aviation 
Insurance Bureau, New Eneland Ad- 
visory Board of New England Associa- 
tions of Insurance Agents, New England 
l‘ire Insurance Rating Association, New 
England Insurance Exchange. 

Oil Insurance Association, Railroad 
Insurance Association, Railway Fire Pro- 
tection Association, Rain Insurance As- 
sociation, Registered Mail Central Bu- 
reau, Selected Reinsurance’ Bureau, 
Sprinkler Leakage Conference, Stock 
Company Association, Underwriters 
Grain Association, Underwriters’ Labora- 
tories, Inc., Underwriters Salvage Co. 
of New York, United States Fire Com- 
panies Conference, United States Salvage 
\ssociation. 

Following are the casualty and surety 
organizations serving New England: 

Alliance Against Accident Fraud, 
American Arbitration Association, Amer- 
ican Museum of Safety, American Mu- 
tual Alliance, Association of Casualty & 
Surety Executives, Association of Cas- 
ualty & Surety Accountants and Sta- 
tisticians, Bureau of Personal Accident 
& Health Underwriters, Bureau of Pub- 
licity, Casualty Actuarial Society, Con- 
ference on Acquisition and Field Super- 
vision Cost for Casualty Insurance, Con- 
ference on Acquisition and Field Super- 
vision Cost for Fidelity and Surety 
Business. 

Health and Accident Underwriters 
Conference, Index Bureau, Inc., Inter- 
national Association of Casualty and 
Surety Underwriters, The International 
Association of Insurance Counsel, Inter- 
national Claim Association, Internation- 
al Federation of Commercial Travelers 
Insurance Organizations, National Acci- 
dent and Health Association, National 
\ssociation of Casualty and Surety 
Agents. 

National Association of Insurance 
Commissioners, National Association of 
Mutual Casualty Companies, National 
Bureau of Casualty and Surety Under- 
writers, National Council on Compensa- 
tion Insurance, National Safety Councii, 
Inc., Surety Association of ‘:merica, 
Towner Rating Bureau, Workmen's 
Compensation Reinsurance Bureau. 








LINCOLN H. LIPPINCOTT 





ALBERT CONWAY 


E. J. Donegan’s Christmas Message 


One of the most original of the 
Christmas greeting cards I received dur- 
ing the past week was the “underwriting 
message” from Edmund J. Donegan of 
the Loyalty Group which reads as fol- 
lows: 


Low be your “Casualty” this year; 

Your “Writings” higher; 

And “Gain and Loss” jet black appear 

Through increased “Fire”: 

May “Surety” production grow 

With “Loss” abatement; 

Proud be your smile when next you 
show 

Your “Annual Statement.” 


Blest be each “Bond” and “Under- 
taking” ; 

May “Claim File” folders 

Be closed, substantial profit making 

For “Policyholders.” 

May “Underwriting Gain” reflect 

Such increase annual 

That Martin Lewis must correct 

The “Towner Manual.” 


May you from “Accident” be free 

And may inflation 

In “Health” and wealth and sunshine 

be 

Your “Compensation.” 

Here’s joy to you until the year 

Has come and gone again, 

And a Merry Christmas, full of cheer, 

From Edmund Donegan. 

¢ ¢ & 
Why Many N. Y. Telephone Num- 
bers Were Changed Recently 

In New York daily papers recently 
appeared a flood of advertising by in- 
surance offices, each saying that the 
advertiser’s telephone number had been 
changed, the new number being given. 

Inquiry at the telephone company said 
the occasion for the change in numbers 
of certain insurance offices was the 
abandonment by the telephone company 
of the JOhn 4 exchange. That was a 
manually operated exchange. It is the 
policy of the telephone company to re- 
place gradually such exchanges with 
others operated under the dial system. 

* 


New Book About Regulation 

The Dynamic America Press has 
printed a new book, “How Government 
Regulates Business,” based on a radio 
series organized and planned by Mark 
Eisner, prominent member of the New 
York bar and former head of New York 
City’s Board of Higher Education. Ar- 
thur T. Vanderbilt, former president of 
American Bar Association; Irving C 
Fox, counsel to National Retail Dry 
Goods Association, and Robert E. Freer, 
chairman of Federal Trade Commission, 
are among contributors to the broad- 
casts which appear in the book. Milton 
Handler, professor of law at Columbia, 
is another contributor as is Burton A 
Zorn, former general counsel, New York 
State Labor Relations Board 
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Agents’ Leaders Meet With Home 
Loan Board on HOLC Insurance 


Following a conference in Washington 
with officials of the National Association 
of Insurance Agents the Federal Home 
Loan Bank Board on December 22 stat- 
ed that as it explained to the associa- 
tion’s representatives it did not intend 
to eliminate from consideration proposals 





for a new HOLC insurance contract trom 
any fire insurance interest. The FHLBB 
issue d the following statement: 

‘After an extended study of its insur- 
ance problems, which c nsumed several 
months, the board on October 13, 193 
gave notice of the canceéiiati 
ing contracts with t 
Association and the Mu utua ompany 


Association, to take effect May 1, 1940. 








“Under the plan which had been in 
operation for more than four years all 
f the f which the HOLC 
was res ced through these 
two ass insurance in the 
aggregate represented insurance on all 
properties of the corporation acquired 
by foreclosu and insurance, also on 
12% of the properties of mortgagors 
placed on their behalf through the cor- 
poration 


“The agents of the various companies 


HONOR HAROLD WARNER 





Royal-Liverpool Geseds Present Plaque 
to U. S. Manager, Marking 
His 40 Years’ Service 
Members of the 
commemorated the 


Royal - Liverpool 


guards forty years’ 
service of United States Manager Har 
old Warner with the 
groups at the annual Christmas party 
last Thursday evening at 150 William 
Street, New York City. More than 100 
members of the organization were 
present. 

Mr. Warner's service was recognized 
in a plaque that took the form of an 
illuminated resolution which set forth the 
guards’ congratulations to the United 
States manager and also their apprecia- 
tion of the qualities which have en 
deared him to them. The resolution 
was signed by each of the 175 members 
in order of the length of their service, 
Mr. Warner excepted. 

The presentation was made by C. R. 
Redgrave, president of the association. 
C. A. Nottingham, J. W. Richardson and 
E. E. Ellis, respectively, on behalf of 
the Liverpool, the Royal and the marine 
interests of the Royal-Liverpool groups, 
also paid fitting tribute to Mr. Warner’s 
qualities and his interest in all matters 
pertaining to the welfare of the staff. 
A cablegram of felicitations from J. 
Dyer Simpson, general manager of the 
Royal and Liverpcol and an honorary 
member of the guards, was read and also 
telegrams from members of the guards 
at Chicago and San Francisco. 


companies in the 





N. Y. STATE MEETING JANUARY 9 
The annual meeting of the Under- 
writers Association of New York State 
will be held in Syracuse, N. Y., on Tues- 
day, January 9. On the night before the 
Empire State Pond of the Blue Goose 
will hold a large gathering under the 
direction of Most Loyal Gander S. W. 
Ross. It is expected that Most Loyal 
Grand Gander Joseph Knowlan of Phila- 
delphia will attend and also E. L. Lewis, 
most loyal gander of the New York City 
Pond. After the dinner at the Lieder- 
kranz Club there will be a bowling match 
between insurance teams from Buffalo, 
Rochester, Syracuse and Albany. 


requested a conference with the board 
to seek information as to the policy 
which would be pursued in developing 
and closing any new contracts. The rep- 
resentatives of the National Association 
of Insurance Agents who attended the 
meeting were Sidney O. Smith, presi- 
lent; Payne H. Midyette, vice- -president ; 
Walter H. Bennett, ge neral counsel and 
secretary ; W. Owen Wilson, a past pres- 

lent; Ken: veth H. Bair, and William 
T. Reed, Jr., assistant general counsel. 

“The board explained to them its be- 
lief that the present insurance costs were 
excessive in proportion to the risks in- 

olved, and that any new agreements 
heabl represent a substantial modifica- 
tion of terms both in the interest of 
borrowers and in protection of public 
funds entrusted to the care of the cor- 
poration. It was pointed out that the 
~orporation’s fire insurance business- 
the largest single item of fire insurance 
written in the United States—is of in- 
terest to all fire insurance carriers and 
that proposals which they submit either 
individually or in groups, or through as- 
sociations, will be given full considera- 
tion.” 


N. Y. City Pond of Blue 


Goose Honors Winchester 


More 
of the 


(;008e 


than sixty members and guests 
New York City pond of the Blue 
attended the testimonial dinner 
given to Past Most Loyal Gander Philip 
M. Winchester, Fire Companies Adjust- 
ment Bureau, at the Downtown Club, 
Newark, on December 20. Those who 


paid tribute to Mr. Winchester’s fine 
record in Blue Goose included Most 
Loyal Grand Gander Joseph Knowlan, 


Philadelphia; Deputy Most Loyal Grand 
Gander Paul M. Fell, Philadelphia, and 
Past Most Loyal Grand Gander Samuel 
\. Mehorter, Home of New York. Both 
Messrs. Knowlan and Fell urged a large 
attendance of New York pond members 
at the 1940 Grand Nest convention, to 
be held in Philadelphia next August. 
Mr. Mehorter presented Mr. Winchester 
with his P. M. L. G. button. 

Another feature of the evening was 
the showing by American Airlines of 
their sound film, “Flagships of the Air.” 
This was introduced by George C. 
Wright, sales representative of the air- 
lines, and afterwards Miss Helen Button, 
stewardess, answered many questions 
concerning air travel. 





REVISED N. Y. INSURANCE LAW 


The Revised Insurance Law of New 
York, an analysis of the new law relat- 
ing to fire and casualty insurance writ- 
ten by John C. Farber and Maurice 
Mound, members of the New York Bar, 
has just been issued in pamphlet form. 
The sixty-page booklet consists of ar- 
ticles published in Best’s Insurance News 
this year. 


HANDLING MORE N. Y. LOSSES 

The New York Board of Fire Under- 
writers’ committee on losses and adjust- 
ments handled 238 losses amounting to 
$334,388 in November, an increase of 
62% in the number of fires and of 33% 
in the amount of losses over Mawenibes. 
1938. For the first eleven months of 
this year the committee has handled 
2,071 amounting to $3,140,316, 
which compares with 1,659 losses total- 
ing $2,755,689 during the corresponding 
period i in 1938. There was a gain of 14% 
in the amount of loss. 


losses 


ISSUE NEW ENGLAND MANUAL 


Consolidated Manual of Fire Rating As- 
sociation Supersedes Those of Old 
Individual Organizations 

The New England Fire Insurance Rat- 
ing Association has completed consoli- 
dation of rules, permits and clauses 
which heretofore appeared in the man- 
uals of the New England Insurance Ex- 
change, Boston Board of Fire Under- 
writers and Insurance Association of 
Providence. Last week a 150 page book 
containing the new uniform rules and 
clauses was sent to companies and 
agents. 

Manager Sweetland of the Rating As- 
sociation, in an introduction to the new 
manual, states that, until further notice, 
stamping offices will pass as correct pol- 
which are written in compliance 
with the rules of the above three man- 
uals, or with the rules of the new con- 
solidated manual, except that the new 
reduced rate contribution clause rule be- 
comes mandatory on February 1, 1940. 
This will permit agents to use up such 
forms, printed in accordance with former 
rules, as they now have on hand. 

Pro rata rebate may not be allowed 
on existing policies due to promulgation 
of the new rules unless specific permis- 
sion is given in the explanation sheets 
inserted immediately following the in- 
dex, Mr. Sweetland says. 

Two With Aetna Fire 
Mark 25th Anniversaries 

Egbert B. Inman, assistant examiner 
of the Pennsylvania department, and 
Orion L. Jackson, accountant, both cele- 
brated their twenty-fifth anniversaries 
with the Aetna Fire of Hartford last 
week. 

Mr. Inman, a native of Scotland, Conn., 
was first employed in the mail depart- 
ment and then promoted to a clerical 
position in the middle department. Dur- 
ing the World War he served eighteen 
months in France 
102nd U. S. Infantry, A.E.F. In May, 
1919, he resumed work with the Aetna 
in the bookkeeping department. For the 
past fifteen years he has been assistant 
examiner. 

Orion L. 


1c1es 


Jackson, native of Hartford 
and a graduate of the Hartford Public 
High School, was first employed as a 
clerk in the accounting department. 


Becunted ¢ Coverage Premiums 


Larger in East This Year 
According to the Eastern Underwrit- 
ers Association extended coverage en- 
dorsement premiums in Eastern states 
will amount to more than $3,500,000 this 
year. For the first nine months they 
amounted to $2,689,000 compared with 
$1,197,000 for the same period last year 
and with just over $800,000 for the full 
vear of 1937. The loss ratio in 1938, due 
to the New England hurricane, was about 
80% but this year it is expected to be 
much lower. 


oe Extra Dividends 


30th the Continental and Fidelity- 
Phenix of the America Fore Group last 
week declared semi-annual dividends of 
80 cents a share and also special divi- 
dends of 40 cents a share. The regular 
and extra dividends of each company 
will be payable January 10 to stock- 
holders of record December 30. 


EDWARD CAMPBELL DIES 

Edward Campbell, fire prevention ex- 
pert, died at his home in Elizabeth, N. 
J., recently at age 65. Born in Liverpool, 
England, he was graduated from Stevens 
Institute of Technology in 1896. Until 
his retirement in 1932 he was safety 
engineer in charge of fire prevention 
for the Globe & Rutgers Fire of New 
York. 











SPRINGFIELD DIVIDENDS 
Directors of the Springfield Fire & 
Marine have declared the regular quar- 
terly dividend of $1.12 a share and a 
special dividend of 25 cents a share, both 
payable January 2 to stockholders of 
record December 21. 


as a member of the’ 


Fire Prevention Week 
Awards Are Announced 


OVER 1,000 REPORTS RECEIVED 


Bloomfield, N. J., and Staten Island Are 
Among Districts Making Greatest 
Improvement in Year 


Reports submitted by 673 cities and 
towns in the United States and 381 in 
Canada, outlining their activities during 
lire Prevention Week this year, have 
been passed on by the International 
Committee of Judges appointed to re- 
view them. The reports, more numer- 
ous than ever before, were submitted to 
T. Alfred Fleming, director of conserva- 
tion of the National Board of Fire Un- 
derwriters and chairman of the fire pre- 
vention and clean-up campaign commit- 
tee of the National Fire Protection As- 
sociation, 

The committee of judges was com- 
posed of the following: A. O. Dawson, 
president of Canadian Cottons, Ltd., rep- 
resenting Canada; S. D. McComb, presi- 
dent of the National Fire Protection As- 
sociation; John J. McElligott, chief and 
commissioner of the New York Fire De- 
partment, representing the International 
Association of Fire Chiefs, and George 
W. Booth, chief engineer of the National 
Board of Fire Underwriters. 

Indiana led in number of reports filed 
with 290. It was followed by the Prov- 
ince of Quebec, with 179; Province of 
Ontario, with 124, and Kansas with 81. 
The most outstanding report from an 
insurance organization was received from 
the Kansas State Fire Prevention Asso- 
ciation, 

A notable feature is the extension of 
municipal campaigns to surrounding 
counties and rural areas and the coordi- 
nating spirit of agricultural districts. 

The cities making the greatest im- 
provement in a single year are: Bristow, 
Okla.; Bloomfield, N. J.; Geraldton, Ont.; 
Montreal, Que.; Staten Island, N. Y.; 
Brantford, Ont.; Schomberg, Ont., and 
Seattle, Wash. 

Merit awards were given by the judges 
to forty-one cities and towns which 
graded 90% or better and to seventy 


which graded 80 to 89% 
Winning Cities in States 


The list of winning cities in Eastern 
states receiving first, second or third 
position, or honorable mention (H. M.) 
is as follows: 

Connecticut—l. New Haven; 2. Hart- 
ford; (H. M.) New Britain, Waterbury. 

De laware 1. Wilmington. 

Florida—l. New Smyrna Beach; 2. 
Ocala; (H. M.) Cocoa, Lake Worth. 

Georgia—l. Atlanta; 2. Savannah; (H. 
M.) Griffin. 

Maine—l. Portland; 2. 
M.) Richmond. 

Maryland—l. Salisbury; 2. Baltimore. 

Massachusetts—l. Boston; 2. Pitts- 
field; 3. Springfield; (H. M.) Greenfield, 
Lynn, Malden, Fitchburg. 

New Hampshire—l. Concord; 2. Man- 
chester; 3. Keene; (H. M.) Conway. 

New Jersey—l. Jersey City; 2. New- 
ark; 3. Ridgewood and Bloomfield; (H. 





Camden; (H. 


M.) Camden, East Orange, Montclair, 
Orange. 
New York—l. Schenectady; 2. New- 


burgh and Corning; 3. Staten Island ; 

(H. M.) New Rochelle, Geneva, Roches- 

ter, Syracuse, Utica, Watertown. 
North Carolina—l. Asheville; 2. Salis- 


bury; 3. Rocky Mount; (H. M.) Wil- 
mington. 
Ohio—1. Cleveland; 2. Lakewood; 3. 


Cincinnati; (H. M.) 
Heights, Toledo. 
Pennsylvania—l. Philadelphia; 2. Nor- 
ristown; 3. York; (H. M.) Wilkes-Barre, 
Stroudsburg, Oil City, Coatesville. 


Akron, Cleveland 


Rhode Island—1l. Providence; 2. Paw- 
tucket. 
South Carolina—1. Columbia; 2. 


Charleston. 
South Dakota—1. Sioux City; 
(H. M.) Rapid City. 
Vermont—1. Rutland. 
Virginia—l. Roanoke; 
3. Newport News; 
Portsmouth, 


2. Mitch- 


2. Waynesboro; 





(H. M.) Richmond, 
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Fire Insurance Results 


The New York Insurance Department 
this week issued tables showing experi- 
ence on fire insurance of companies en- 
tered in New York State for the years 
1935 to 1938, inclusive, and results of in- 
dividual companies for 1938 compiled by 
the statistical division of the rating bu- 
reau of the New York Department. The 
amounts and percentages are those for 
fire business only and exclude allied lines 


which are reported separately in the fire 
experience exhibits. All of the ratios 
are on the incurred to earned basis. 

A separate item for Federal income 
taxes applicable to underwriting income 
was introduced in the 1938 experience 
exhibits. Many companies had not pre- 
viously made this apportionment of in- 
come taxes between underwriting and in- 
vestment expenses in the gain and loss 
exhibits of their annual statements. 

This is the first time the Insurance 
Department’s rating bureau has made an 


or 1938 


annual compilation of the results of fire 
insurance companies. For several years 
the statistical division of its rating bu- 
reau has released the results on auto- 
mobile liability and workmen’s compen- 
sation insurance as reported in casualty 
experience exhibits filed by companies 
doing business in New York. It is ex- 
pected that the fire insurance results 
also will be compiled annually in the 
future. 

Following are the tables showing ag- 
gregates only. 


STOCK COMPANIES (EXCLUDING REINSURANCE COMPANIES) 





Country-wide Experience 





____Incurred Expense Analysis___— 


~ Federal 


~ Claim | Inspec- __New York State— 

“stander Pre s : Ratios____ adjust- Com- Field Su- General tion and Taxes Income Premiums 40SS 
’ vi = ' mah Loss enenes Net Gain ment. mission pervision Administ. Bureaus and Fees Tax Earned Ratio 
9 _ $431 87,000 33.3% 52.7% 13.9% 2.4% 26.4% 4.9% 11.1% 3.0% 4.9% ‘ $63,736,000 35.2% 
to *425,298,000 38.4% 51.8% 9.8% 2.4% 26.5% 4.8% 10.2% 3.0% 4.9% wes 62,298,000 34.1% 
— 425,673,000 36.1% 52.2% 11.7% 2.3% 27.2% 18% 10.3% 2.9% 4.7% cee 61,731,000 31.9% 
Had 424°517,000 37.9% 53.3% 8.8% 2.5% 26.7% 5.0% 11.0% 3.0% 4.1% 1.0% 60,578,000 35.8% 

MUTUAL COMPANIES (EXCLUDING ASSOCIATED FACTORY MUTUALS) 

5 / 3.1% ? t t ? v7 / 2.2% 3,559,000 32.9% 

935 $45.069.000 31.0¢ 38.1% 30.9% 1.3% 13.9% 4.9% 13.2% 2.6% 2.2% $3,559, é 
tes +12'919'000 34.56% 38.20% 27.3% 1.5% 13.6% 5.3% 12.9% 2.6% 2.3% 4,102,000 34.2% 
1937 50,162,000 34.5% 38.4% = 27.1% 1.6% 14.3% 5.0% 12.4% 2.4% 2.7% 4,474,000 31.9% 
1938 50,696,000 32.3% 40.0% 27.7% 1.6% 14.8% 5.4% 12.6% 2.6% 2.9% 4.911.000 32.7% 











UNLAWFUL PRACTICE CLAIMED 


Chattanooga Real Estate Men Who Also 
Sell Insurance Faced With Addi- 
tional Office Expense 
December 22 Chairman B. M. Fogo 
of the Chattanooga Bar Association’s 
committee on unauthorized practice, is- 
sued a statement characterizing activi- 
ties of Chattanooga real estate men in 
drafting contracts, mortgages, deeds and 
similar instruments as “the unlawful 

practice of the law.” warn 

F. L. Gates, head of one of Chatta- 
nooga’s leading realty and insurance 
firms, and former two term president of 
the Chattanooga Insurance Exchange, 
declared that the result of the impending 
controversy, whether in favor of the real 
estate men or the bar association, will 
not in any manner affect the issuance 
of insurance contracts. The fact re- 
mains, however, that the majority of real- 
tors in Chattanooga either maintain in- 
surance departments in their firms or 
act as local agents themselves. 

Therefore, it is pointed out, if the 
lawyers win the argument, either through 
litigation or outside agreement, the ex- 
pense of retaining attorneys to prepare 
all mortgages, deeds, etc., or of estab- 
lishing legal departments for this pur- 
pose, will entail an extra item of over- 
head cost which will certainly not be 
considered negligible by the realty-insur- 
ance firms. 





FINANCIAL ANALYSIS PUBLISHED 
As partial fulfillment of requirements 


for the degree of doctor of philosophy, 


at the University of Pennsylvania, Rob- 
ert Baker Mitchell has written a thesis 
entitled “Financial Analysis of Ameri- 
can Stock Fire Insurance Companies 
From 1926 to 1936 Inclusive.” This 190 
page dissertation, printed by the Times 
and News Publishing Cc., Gettysburg, Pa., 
contains many charts and tables. 





N. J. RURAL FIRE PROTECTION 
A resolution urging action by the in- 
coming 1940 New Jersey legislature to 
provide more adequate fire protection in 
rural areas was adopted by the New 
Jersey State Horticultural Society at its 
annual meeting December 5-7 in Atlantic 
City. It was asserted that the average 
forest fire in New Jersey burns more 
than seven acres of woodland. 





HARTFORD FIRE DIVIDENDS 


Directors of the Hartford Fire have 
declared an extra dividend of fifty cents 
a share and the regular quarterly divi- 
dend of fifty cents, both payable Jan- 
uary 2 to stockholders of record De- 
cember 15. Directors also voted distri- 
bution of a bonus to the company’s em- 
ployes. 


DECLARE SPECIAL DIVIDENDS 


Directors of the Boston and Old Col- 
ony companies recently declared reg- 
ular and special dividends. The Boston 
has declared a quarterly dividend of $4 
a share and a special dividend of $5 a 
share, both payable January 2 to stock 
of record December 12. The Old Colony 
has declared a quarterly dividend of $5 
a share, payable January 2 to stock of 
record December 12 and a special divi- 
dend of $15 a share, payable December 
23 to stock of record December 12. 


FRED M. JOHNSON DEAD 

Fred M. Johnson, member of the Bos- 
ton insurance agency of Field & Cowles, 
died recently at his home in Swampscott 
from a heart attack. He was 64 years 
old and leaves a wife, daughter and 
sister. A native of Manchester, Mr. 
Johnson was in insurance his entire busi- 
ness life and was well known in New 
England. He joined Field & Cowles 
many years ago and in 1922 became a 
member of the firm. 





Ask Exemption of Cap Pistols From 
Model N.F.P.A. Fireworks Law 


At the recent Chicago meeting of the 
Fire Marshals Section of the National 
Fire Protection Association a point of 
discussion was the plea of toy cap pistol 
manufacturers for a modification of the 
model N.F.P.A. fireworks laws to except 
toy pistols and paper caps from its pro- 
hibitions. The basis of the manufacturers’ 
contention is that the records do not 
indicate that toy pistols are an appreci- 
able hazard to children. The national 
Association for the Prevention of Blind- 
ness, while admitting the cap pistol is 
one of the least dangerous of fireworks 
hazards, claims that numerous injuries 
from involving caps or cap 
pistols have been reported. The asso- 
ciation’s statistics do not reveal if any 
of these resulted in tetanic infection or 
death. Statistics of the American Medi- 
cal Association are equally silent on this, 
although a recent conference by N.F.P.A. 
Manager Percy Bugbee with its officers 
brought the assurance that in future 
medical association studies these items 
will be covered. 

In the absence of accurate information 
the manufacturers succeeded in the 
adoption of the Pennsylvania fireworks 
law in securing the following exception: 

“The term fireworks shall not include 
toy pistols, toy canes, toy guns, or other 
devices in which paper caps containing 
25 hundredths grains or less of explosive 
compound are used providing they are 
so constructed that the hand cannot 
come in contact with the cap when 
in place for the explosion, and toy 
pistol paper caps which contain less 
than 20 hundredths grains of explosive 
mixture the sale and use of which shall 
be permitted at all times.” 

The admission of this 


accidents 


exception 


ignores the obvious fact that these paper 
caps may be and are easily and com- 
monly detonated by children in other 
ways than those indicated in this para- 
graph of the Pennsylvania law. This 
fact is suggested by the chairman of the 
N.F.P.A. committee on hazardous chemi- 
cals and explosives, Asa H. Nuckolls 
distinguished chemical engineer of Un- 
derwriters’ Laboratories, whose opinion 
was solicited. Mr. Nuckolls points out 
that fireworks are a form of explosives 
no safer than those used commercially 
and that injury in handling explosives 
even by those more or less experienced 
in such work is a daily occurrence. 

“The danger,” he says, “of children 
handling explosives in any form, includ- 
ing fireworks, is obvious and has been 
demonstrated by the record. The under- 
lying question in regard to toy pistols 
caps which are detonators is, I think, 
whether reasonable safety in handling 
can be attained by reduction of the 
charge to a practical minimum. If the 
charge is strictly limited to 0.20 grains 
as proposed, the hazard to children is 
evidently considerably less than that of 
ordinary fireworks and if the toy pistols 
are so constructed that the hand cannot 
be in contact with the cap when explod- 
ed the hazard is still further reduced, 
but the hazard of firing one or more 
caps by friction or a blow with a ham- 
mer or other object remains. 

“This hazard relates mainly to the eyes 
and skin from incandescent products 
of the explosion. I do not believe young 
children can be depended on to exercise 
the necessary care to avoid such acci- 
dents. From a psychological standpoint, 
if caps are excepted in laws against fire- 
works I believe many people will assume 
such a form of fireworks is safe.” 

The N.F.P.A. Fire Marshals Section 
is charged with the responsibility of 
recommending to the association an 
amendment to its model law to permit 
the use of cap pistols, or to leave the 
law as it stands. 


PA. AGENTS’ COMMITTEES 


State Association Names Personnel; 
Morgan, Bair and Wolff on Exec- 
utive Committee 
The Pennsylvania Association of In- 
surance Agents has announced the per- 
sonnel of standing committees for 1930- 

The executive committee consists 

of the officers and J. F. Morgan, chair- 
man, Lewistown; Kenneth H. Bair, 
Greensburg, and Herman D. Wolff, 
Easton. 
_ Chairmen of other committees are as 
follows: Accident prevention, Daniel 
F. Ancona, Jr., Reading; Business De- 
velopment Office, Raymond A. Tucker, 
Pittsburgh, general chairman; Harry W. 
Shimer, Allentown, chairman eastern 
Pennsylvania; D. L. Edwards, Wilkes- 
Barre, chairman anthracite region; Fred 
B. Dapp, Harrisburg, chairman central 
Pennsylvania; Q. A. McBride, New Cas- 
tle, chairman western Pennsylvania; 
compulsory automobile committee, Wil- 
liam F. Wingett, Scranton; conference, 
W. Ray Thomas, Pittsburgh; fire pre- 
vention, Joseph W. Barr, Jr., Oil City; 
legislative, J. F. Morgan, Lewistown, 
general chairman, and the following di- 
visional chairmen: H. D. Wolff, Easton, 
casualty; W. F. Wingett, Scranton, com- 
pulsory auto insurance; J. K. Payne, 
Philadelphia, fire; W. J. Zwinggi, Pitts- 
burgh, surety; K. H. Bair, Greensburg, 
workmen’s compensation. 

Also, membership and local board, J. 
W. Henry, Jr., Pittsburgh, general chair- 
man; eastern region, Paul H. Miers, Al- 
lentown, chairman; central region, Wal- 
ter B. Wilson, Lewistown, chairman, and 
western region, James H. Abrams, But- 
ler, chairman; Pennsylvania, K. H. Bair ; 
public relations, J. W. Barr, Oil City; 
publicity and education, Wallace M. 
Reid, Pittsburgh; rules, rates and forms, 
J. K. Payne, Philadelphia; rural agents, 
Walter B. Wilson, Lewistown; standard 
fire policy revision, H. E. McKelvey, 
Pittsburgh, and workmen’s compensa- 
tion, Mr. Bair, Greensburg. 





INS. ACCOUNTANTS ELECT 


Crapser President and Stryker and Rat- 
cliffe Vice-Presidents; Other 
Officers Chosen 
E. G. Crapser, Pacific Fire, was elect- 
ed president of the Insurance Account- 
ants Association at its annual meeting 
on December 8. Other officers are as 
follows: First vice-president, E.  S. 
Stryker, Firemen’s; second vice-presi- 
dent, R. C. Ratcliffe, Newark Fire; sec- 
retary, A. A. Dahlberg, Sun Insurance 
office; treasurer, F. W. Maasen, London 

Assurance. 

Executive committee: For three years, 
F. R. Scott, New York Underwriters; 
for three years, S. E. Adams, Corroon 
& Reynolds, Inc.; for two years, J. W. 
Lamble, Fidelity & Guaranty Fire Corp.; 
for one year, E. P. Smith, Norwich 
Union Fire. 





BRITISH FIRE LOSSES HIGHER 
Abnormally heavy fire losses were sus- 
tained in Britain and Ireland during Oc- 
tober, the increase being largely attribut- 
able to a factory fire in Nottingham on 
the last day of the month and a furni- 
ture repository fire in London. The cost 
of serious fires for the month was £749,- 
000 against £468,000 in September and 
only £270,000 in the previous October. 
Adding the usual 60% to this total in 
respect of the immense number of out- 
breaks in which the damage sustained 
was under £1,000, the total cost of all 
direct fire damage in October becomes 
£1,198,000, compared with £749,000 for 
September and £432,000 for October, 1938. 





SYDNEY T. COLLINS DIES 

Sydney T. Collins, 82, who retired in 
about 1921 as Western department man- 
ager for the Providence Washington, 
passed away recently at Long Beach, 
Calif. Mr. Collins held the insurance on 
the buildings at the Chicago World’s 
Columbian Exposition in 1893. He was 


a native of Ireland, coming: to Chicago 
when 17 years of age, and lived for a 
number of years in Hinsdale. 
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Agents’ Association 
Appoints Committees 


TWO CHANGES 1 IN CHAIRMEN 





D. A. North Stead Membership and T. 
Woosley Fire Prevention; Ten 
Special Committees 
Official standing and s»vecial conv~it- 
tees of the National Association of In- 
surance Agents under the 1939-40 admin- 
istration of President Sidney O. Smith 
were announced yesterday showing two 
changes in chairmen of the six standing 
committees and an increase of special 
committees from four to ten. Heading 
the membership committee this term will 
be David A. North of New Haven, Conn. 
Mr. North is also a member of the ex- 
ecutive committee. He succeeds James 
M. Crosby, Jr., of Grand Rapids, Mich. 
Terrell Woosley of Lake Charles, La., 
succeeds Lorren W. Garlichs of St. Jos- 
eph, Mo., as chairmin of the fire preven- 
tion committee. Mr. Garlichs was re- 
cently named a member of the executive 

committee. 
Holdover Chairmen 

Chairmen of standing committees last 
vear who have agreed to continue their 
assignments are John J. Roe, Jr., Patch- 
ogue, N. Y., accident prevention com- 
mittee; C. Stanley Stults, Hightstown, 
N. J., finance committee; P. D. Bowen, 
faltimore, legislative committee, and L. 
P. McCord, Jacksonville, publicity and 
education committee. 

Of the special committees R. W. For- 
Pee Anita, Iowa, member of the ex- 
ecutive committee, will continue as chair- 
man of the rural azents’ committee, and 
W. Herbert Stewart of Chicago again 
heads the surety committee. Mr. Gar- 
lichs assumes the chairmanship of the 
program committee, named last year to 
advance the program for the Boston 
convention of the National Association 
and headed for the first time by Past 
President Charles F. Liscomb of Du- 
luth. 

New special 
chairmen are as follows: 
Wade Fetzer, IJIr., Chicago; insurance 
advisory committee to credit men, Frank 
B. Heller, Newark; harmful company 
set-ups, Lyman M. Drake, Chicago; 
Home Owners’ Loan Corporation, W. 
Owen Wilson, Richmond: United States 
Housing Authority, Kenneth H. Bair, 
Greensburg, Pa.; war risk, Mr. Wilson. 

The standard fire policy revision com- 
mittee, of which Mr. Drake was for sev- 
eral years its chairman, has been dis- 
continued. 

The chairman and personnel of only 
one National Association committee is 
yet to be named, the inland marine com- 
mittee, announcement of which will be 
made within the next two weeks. 


Eight Become Members Of 
Duncan & Mount, Attorneys 


Duncan & Mount, well known attor- 
neys, 27 William Street, New York City, 
announce that on January 1 eight 
lawyers who have been associated with 
the firm will become men They are 





committees and_ their 
Branch office, 


Thomas J. Healy, Char.es R. Millett, 
Arthur C. Muller, Jr., Stewart E. War- 
ner, Emile W. Modick, Jr., Donald | 
Dickens, Donald E. Murphy and John 
W. Duncan. Other members of the firm 
are O. D. Duncan, Russell T. Mount, 


William B. Mendes, Henry W. Dieck and 


Frank A. Bull. 


To Unveil Hardy Portrait 
In New York on January 3 


The portrait of Edward Rochie Hardy, 
which has just been painted, will be un- 
veiled on Wednesday afternoon, Janu- 
ary 3, at the Drug & Chemical Club, 
New York City, in the presence of of- 
ficers and directors of the Insurance So- 
ciety of New York and invited guests. 
Mr. Hardy has been secretary of the 
society for thirty years and a national 
leader in the movement to broaden in- 
surance educational facilities. 





STURHAHN 


Officers and directors of the North- 
eastern of Hartford this week paid a 
fine tribute to the late Carl F. Sturhahn, 
former president and chairman of the 
company at the time of his death on 
December 11. Speaking of his services 
to insurance they said: 

“Beyvinning with the establishment in 
1903 of the United States branch of the 
Rossia Insurance Co. of St. Petersburg, 
Russia—this company’s predecessor, to- 
gether with the Rossia Insurance Co. of 
\merica—he was for thirty-five years its 
United States manager and president. 
As such, and by outstanding ability and 
industry, he made the company synony- 
mous with reinsurance and of the high- 
est standing from coast to coast, as well 
as internationally. 

“Conspicuously optimistic, he was cour- 
ageous in adversity, indomitable of will 
and invariably cheerful of disposition. A 
born leader, a natural gentleman, a prince 
among men, generous to a fault, beloved 
of his associates and employes, respected 
and admired by all who came in contact 
with him—his passing leaves us with a 
sense of irreparable loss.” 


State Supervision 
(Continued from Page 3) 


eral bureau might be used to force the 
financing of Federal projects, economic 
experiments and pet political schemes 
by successive administrations. 

Any proposal for Federal supervision 
and control would not emanate from pol- 
icyholders—its source would be purely 
political—and should one of the principal 
purposes behind it be to secure indirect 
but effective dominion over the thirty 
billion dollars held in trust by the com- 
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calamity. lew things are more impor- 
tant to more people in America than 
keeping politics out of life insurance. 
The decentralized nature of state super- 
vision minimizes such a danger. The 
centralized character of Federal control 
would magnify it. 

If it is proposed to superimpose Fed- 
eral supervision upon state supervision, 


as has been vaguely hinted by some 
members of the Temporary National 
Economic Committee, you would have 


Federal supervision making a decision 
in one state which would be contrary to 
the decision it would have to make in 
another state, due to the divergence of 
state laws, and the whole matter of su- 
pervision ‘1 be involved in such a 
mass of cou. adictory decisions that the 
only result would be a continued haras- 
sing of companies who would be try- 
ing to serve two masters at the same 
time. 


Present Status of Life Insurance as De- 
termined by the Supreme Court 
of the United States 


The status of insurance as commerce 
was first brought before the Supreme 
Court of the United States in 1863, and 
that court decided, in the case of Paul 
v. Virginia, 8 Wall. 168, that insurance 
contracts were not articles of commerce 
in any sense of the word, and the de- 
cision in that case was not questioned 
until 1913, when the Supreme Court, in 
deciding the case of New York Life Ins. 
Co. v. Deer Lodge County, 231 U. S. 
495, held: 

“The character of a policy of in- 
surance as a personal contract is not 
changed by their number or the resi- 
dence of the parties, by centraliza- 
tion of control at the home office, by 
employment of agents with limited 
authority, nor by great and frequent 
use of the mails,” 

and decided that Life insurance was not 
commerce. This line of decisions has 
been upheld in more than twenty cases 
by the Supreme Court, and as recently 
as 1938. Frank N. Julian, Superintendent 
of Insurance of Alabama, and then presi- 
dent of the National Association of In- 
surance Commissioners, in discussing this 
line of decisions, said, last December 

“Shall the sound dec'sions of our highest 
courts be set aside, that néw powers may be 
taken over and lodged in centralized Federal 
bureaus? Shall the rights of the state be ruth- 
lessly cast aside? Shall the supervision through 
state departments—a plan that for seventy years 
has proven its worth and aided in building the 
greatest insurance system in the world—he rele- 
gated to the long list of powers usurped by 
Federal agencies? Shall the great institution of 
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prises that cannot develop because of red 
tae * © SP" 
Summary 

To summarize, the life insurance busi- 
ness is being conducted economically and 
with a degree of financial honor and 
integrity unsurpassed by any other fi- 
nancial institution. It has grown and 
prospered under state supervision until 
it has become the greatest financial in- 
stitution of the United States, and has 
grown because the people have confi- 
dence in it. Federal supervision at best 
would be an illogical and probably an 
unconstitutional arrogation of power to 
the detriment of state sovereignty and 
states rights. 





SING CHRISTMAS CAROLS 


Home Employes’ Glee Club Broadcasts 
Over WJZ; Voices Heard in Insurance 
District From Amplifiers 

The Home’s Employes’ Glee Club, con- 
sisting of 156 voices, broadcast on Sat- 
urday, December 23, over Station WJZ 
of the National Broadcasting Co. at 11:15 
a. m. and was offered from coast to coast 
to the Blue Net Work. The broadcast 
consisted of Christmas carols sung by 
the individual Glee Clubs, one of fifty- 
six men and the other of 100 women, 
and a finale of a joint chorus of men and 
women and was augmented by their own 
symphony orchestra of thirty-five pieces. 

In addition to the broadcast a public 
address system was placed on the out- 
side of the building with a battery of 
loud speakers on William Street and 
Maiden Lane so those of the insurance 
district were able to hear the program 

The Men’s Glee Club has for years on 
Christmas Eve sung Christmas carols 
throughout the entire home office build- 
ing located at 59 Maiden Lane. In ap- 
preciation of this effort, the demand for 
their singing has been so enlarged that 
of later years amplifiers have carried 
their voices and program to the streets 
of the insurance district. 

Realization of this activity has been 
made possible through the interest and 
assistance of its originator, Harold V. 
Smith, president of the Home. The 
Men’s Glee Club is a member of the 
Associated Glee Clubs of America, and 
during the New York World’s Fair sang 
programs at the fair. 





HOST TO INSURANCE WOMEN 

Harold V. Smith, president of the 
Home, was host Wednesday evening to 
thirty charter members of the Insurance 
Women of New York who attended a 
tea in the company’s museum at 59 
Maiden Lane. An interesting and in- 
structive evening was snent in viewine 
Mr. Smith’s collection of old fire marks, 
prints of fires and fire fighting appara- 
tus, and a most complete group of model 
fire engines and other equipment, dat- 
ing from the first engine used in New 
York, as well as many other souvenirs 
of fire fighting. 





W. A. PORTER WITH SECURITY 


The Security of New Haven announces 
the appointment, effective early in the 
new year, of W. A. Porter as special 
agent covering eastern New York with 
headquarters at Albany. Mr. Porter 
takes over the territory formerly cov- 
ered by Herbert C. Beach, who is now 
located in the home office. A graduate 
of Syracuse University, Mr. Porter for 
the past twelve years has been connected 
with the Glens Falls. 
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An editorial in a Canajoharie news- 
iper holds as an exploded fallacy the 
irgument that there are pure races and 


some are superior to others. Says the 
editorial ; 
“So far, the common-sense of the 


\merican people has resisted the efforts 
f foreign propagandists to stir up racial 
prejudices. We are not likely to have 
any more ‘witch-hunts’ such as we had 
luring the World War No. 1, when 
everybody with a German-sounding name 
was under suspicion. sut there is a 


steady pressure of propaganda being ex- 
erted upon the people of this country, in 
the effort to divide us into antagonistic 
roups. 


Nothing could be more dangerously 
-American than that.” 

"Deaiee the World War everyone who 

had a name that sounded German was 





TALES of the ROAD | 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





under suspicion, persecuted and annoyed 
even though many of German descent 
had taken roots in this country more 
than 100 years ago. I hope such hysteria 
won't be repeated now. 
a 
Not Asked to inpen Risks 

I was president of the Underwriters 
Association of New York State in 1917 
during the World War and was deeply 
hurt that myself and another with a Ger- 
man sounding name were deliberately 
omitted from the list of available men to 
inspect plants that produced war mate; 
rials and food. The list was prepared by 
a prominent New England insurance 
president, who in his very provincial 
mind did not know that New York State 
was full of descendants of the tens of 
thousands of Germans who came into 
this state from 1700 to 1839 





A FINE DIRECTORY 

The Standard Rectan 1940 Volume of 

New England Data; Book Published 

Annually for Fifty-five Years 

The new 1940 Standard Insurance 
Directory of New England, issued by the 
Standard Pubjtshing Co., of Boston, is 
one of the most comprehensive of all 
nsurance directories. It contains a com- 
plete list of fire, marine, life, casualty 
and miscellaneous insurance companies 
doing business in New England, with the 
names and locations of their agents. It 
also contains interesting data about local 
boards and associations and lists of brok- 


ers. It takes 1150 pages to cover the 
situation. The editors even found room 
for news developments at the period 
when the book went to press, such as 
the retirement of Edward T. Cairns as 
vice-president of the Fireman’s Fund; 


election of Addison C. Posey as vice- 
president of the Hartford Accident & 
Indemnity and the appointment of Oscar 
H. Carlsson as United States manager 
of the Pearl. The first edition of this 
directory was issued fifty-five years ago. 


National Union Calendar 

[he National Union Fire of Pittsburgh 
has issued its 1940 calendar which in- 
cludes a large reproduction of an etch- 
ing drawing by George Hollrock of fire 
fighting in the 1820 period. This picture 
is another in the series showing old-time 
fire fighting apparatus. 

During the early part of the nineteenth 
century America seriously began to build 
and improve its fire-fighting apparatus. 
The first American built engine, bought 
by the Howard Engine Co. No. 34, then 
located at Christopher and Hudson 
Streets, New York, was affectionately 
called “The Red Rover” by the company 
men. It was painted a brilliant red, dec- 
orated with gold trimmings, and never 
failed to create a stir of excitement when 
) rolled woe, aes cobble-stoned streets 

New York answer to a fire alarm 


R. R. THOMPSON A FATHER 


For the second time Special Agent R 


R. Thompson of the North British & 
Mercantile is the father of a baby boy. 
The latest addition is named Joseph 


Hill Thompson, who was born at the 
Passaic General Hospital, Passaic, N. J., 
on December 11 


FIREMAN’S FUND DIVIDEND 

Directors of the Fireman’s Fund have 
declared the regular quarterly dividend 
of $1 a share, payable January 15 to 
stockholders of record January 5. 


TORONTO SCHOOL INSURANCE 
The Toronto Board of Education has 
decided to continue insuring school prop- 
erty with tariff companies and not to 
seek reduction in rates as were offered 
by non-tariff companies. Tariff compa- 
nies at present carry nearly all the fire 
insurance on schools. In the past forty 
years the board has paid out $531,000 in 
premiums and received $113,000 in claims. 


NEW HAMPSHIRE DIVIDENDS 

Directors of the New Hampshire Fire 
have declared the regular quarterly divi- 
dend of 40 cents a share and an exira 
dividend of 20 cents, both payable Janu- 
ary 2 to stockholders of record Decem- 
ber 16. The year’s dividends amount to 
$1.80, the same as in 1938 


SCH!PPERS WITH NAT'L F. & M. 
J. Richard Schippers is now associated 
with the National Fire & Marine as as- 


sistant to Alfred H. Stappert, manager 
of the New York metropolitan and 
suburban department. Mr. Schippers 


was associated with the Crum & Forst 
er’s Brooklyn office for many years. 


bg yw E. VU. A. TREASURER 
M. Culver, president of the Ameri- 
ca ike Group, was reelected treasurer 
of the Eastern Underwriters Association 
at the annual meeting in New York last 
week and not to the post of secretary 
as reported in these columns. 





WINGO TEXAS SPECIAL 
The appointment of Jack Wingo as 
special agent for the Hartford Fire at 
Dallas has been announced by C. A. 
Woolford, assistant general agent at 
Dallas. .Mr. Wingo has been with the 
Texas Inspection Bureau for ten years. 


EXCESS COVERS 


cated in eastern states where the 


Brokers Asked by H. C. Klein Not 
To Regard U. & O. as Mysterious 


Use and occupancy or business inter- 
ruption insurance can be written in an 
unbelievably large number of forms, said 
fe. &. assistant secretary New 
York Underwriters Insurance Co., ad- 
dressing the forum on that subject con- 
ducted by the Insurance Brokers Asso- 
ciation of New York. The other speak- 
er on U. & O. was Frank A. Hughes, 
president of B. N. Exton & Co., Inc, 
whose talk was reviewed by The Eastern 
Underwriter last week. 

With respect to the Specified Time 
forms which are responsible for the 
amazingly large number of combinations 
of coverage available in Texas and the 
Pacific Coast States, Mr. Klein explained 
how so many choices were available and 
expressed the hope that the use of such 
forms would not spread to other terri- 
tories. While conceding that the thought 
of insuring business earnings for a 
neriod of time as short as three months 
holds attraction for the economically 
minded insured, he said that the Specified 
Time forms are a delusion and a snare 
for both the seller and the buyer. The 
seller can never be sure that the particu- 
lar specified period of time for which he 
has sold a U. & O. policy will survive 
the attack of competitors eager to wrest 
control on the basis of some other 
period of time allegedly better suited 
to the buyer’s 


Klein, 


needs. Meanwhile the 
buyer is deprived of the peace of mind 
which the purchase of U. & O. insurance 
should assure because he is doubtful a 
to the wisdom of his purchase, = ther 
every solicitor of his insurance adds to 
his confusion and doubt by advocating 
a different specified period of time. 
Gross Earnings Form 

\s to the new Gross Earnings form, 
which he compared with the two item 
80% coinsurance form, Mr. Klein ex- 
disappointment that the new 
form had not produced the greatly in- 
creased sales predicted at the time of 
its promulgation a year ago, he at- 
tributed the comparatively light demand 
in eastern and southern states to the 

isher rate charged for it and to its 
coverage of ordinary payroll blanket with 
necessarily continuing business expenses. 
He said that the new form is actuarily 
worth more than the rate charged for 
item 1 of the two item 80% coinsurance 
form, because the unlimited coverage 
of ordinary payroll will result in the 
payment of larger losses, and because in 
the case of most risks the lower amount 
of insurance required to -cothply with 
the requirements of the coinsurance 
clause results in less premium income 
for the companies with no reduction in 
loss payments. 

Caretul analysis of western lines which 
had been transferred from the two item 
80% coinsurance form to the new gross 
earnings form without change in rate, 
disclosed an 1814% reduction in premium 
and a 10% reduction in amount of in- 
surance. As most use and occupancy 
losses are partial a reduction of only 
10% in the amount of insurance means 
practically no reduction in the liability 
of the insurance companies to compen- 
sate for a substantial reduction in pre- 
mium income. Had such lines been lo- 
rate for 
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the gross earnings form is approximately 
11% higher than for the first item of the 
80% coinsurance form, the speaker said 
that companies would still be out of 
pocket because of the transfer to the 
new form. 

Insuring Payroll 

On coverage of ordinary payroll Mr. 
Klein said that since all merchants do not 
desire to insure ordinary payroll, cover- 
age under the two item 80% coinsurance 
form will continue to be in demand be- 
cause the annual amount of ordinary 
payroll is deducted when computing the 
amount of insurance for item I of that 
form, and because under item II ordinary 
payroll may be insured for as little as 
80% of the payroll for the ninety days 
of greatest payroll ; that is, approximately 
20% (80% of 25% of 365 days) of the 
annual amount of ordinary payroll. 

In fact it cannot be safely assumed 
in a given case that a merchant is 
better covered by the new form until 
it has been ascertained that he desires 
to insure ordinary payroll. When cover- 
age of payroll is discussed with a 
merchant Mr. Klein cautioned against 
permitting him to get the impression 
that the new form guarantees recovery 
for the wages of all employes for the 
full duration of a long suspension of 
business. Although the new form blan- 
kets the coverage of payroll with the 
coverage of other business expenses, the 
coverage is basically of actual loss suf- 
fered and of expenses which necessarily 
continue during interruption of busi- 
ness. The question of which expense 
and which wages necessarily continue 
depends upon the duration of business 
interruptions and becomes a question 
for adjustment. 

Detail Simplified 

Describing the new gross earnings 
form as a laudable effort to simplify 
use and occupancy insurance by making 
the basis of coinsurance merely the to- 
tal of net sales and other business in- 
come less the cost of merchandise sold, 
Mr. Klein said that it avoided the ne- 
cessity of filling out a detailed work 
sheet and — the values of items 
of expense which are deductible in de- 
saiemaiae. the amount of insurance to 
carry under other types of coinsurance 
forms; that is, ordinary — pay- 
roll taxes and the expense of heat, light 
and power. The speaker expre nh the 
hope that the gross earnings form would 
be available soon on non-manufacturing 
risks other than mercantile. 

As to whether and when it will be 
available on manufacturing risks he of- 
fered no comment except to say that the 
much greater importance of ordinary 
payroll in manufacturing risks than in 
mercantile risks will make it difficult to 
adapt to all classes of manufacturing 
risks a form which blankets the full 
and unlimited coverage of ordinary pay- 
rolls with the coverage of other ex- 
penses and net profits. 

Taboo on Mystery 


The speaker urged brokers not to 
permit themselves to acquire a use and 
occupancy mystery complex. Use and 
occupancy insurance is simply a varia- 
tion of property damage insurance de- 
signed to indemnify for the actual loss 
of earnings which a business suffers 
when it is prevented from operating, 
and which, assuming enough insurance 
is carried, will do for the insured’s busi- 
ness what the business would have done 
for itself had not property damage or 
destruction prevented. 

Mr. Klein is of the opinion that the 
general business outlook is better and 
that opportunities to write business in- 
terruption insurance will be vastly in- 
creased during the next year. 





BUFFALO DECLARES EXTRA 

Directors of the Buffalo Insurance Co. 
declared the regular dividend of $3 a 
share and an extra dividend of $2 a 
share, both payable December 28 to 
stockholders of record December 23. 
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Henry H. Reed Discusses War Risks tae C. Hand Wr cue hk te ake 
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Marine underwriters want to maintain to maintain as adequate coverage as 


for the service of American shippers and 
shipowners an adequate, sound war risk 
insurance market based upon a fair cost, 
Henry H. Reed, New York general man- 
ager for the Insurance Co. of North 
America Group, told the annual meeting 





HENRY H. REED 


of the American Association of Univer- 
sitv Teachers of Insurance at Philadel- 
phia Wednesday afternoon. With refer- 
ence to the competitive position of gov- 
ernment war risk insurance bureaus in 
other countries Mr. Reed said that their 
rates may become a competitive weapon 
against American shippers. 

“In other words, their rates are fixed 
with a view to their being used as an 
aid to the sale of their products, rather 
than being based on the risks involved,” 
he stated. “This, of course, is a form 
of subsidy, and it is possible that Ameri- 
can shippers may feel the competition 
to the extent that they may ask our 
Government to establish an equivalent 
subsidy. I do not think this is a likely 
contingency, but it is a possibility which 
we must all bear in mind. 


Many New Problems 


“War risk differs fundamentally from 
ordinary insurance due to the fact that 
as each war has occurred different ele- 
ments have entered into the risk both 
from the point of view of protection and 
the point of view of rate. International 
law has been altered, sometimes by agree- 
ment and sometimes by force, so that 
today it is often difficult, if not impossi* 
ble, to determine the scope of the war 
risk coverage on any particular ship- 
ment. The distinction between contra- 
band and non-contraband has virtually 
disappeared. We are not altogether cer- 
tain today as to exactly where a colli- 
sion loss in convoy will fall, whether 
under the marine contract or under the 
war contract.” 

The situation in respect to the Ameri- 
can war risk market today is more sat- 
isfactory than it was at the opening of 
the last war, Mr. Reed believes. Marine 
underwriters during the past year have 
organized themselves so as to furnish a 
substantial, adequate market for Ameri- 
can cargo. Underwriters are trying 





OKLA. UNDERWRITERS ELECT 

Harry Cooley, Travelers Fire, was 
elected president of the Oklahoma Fire 
Underwriters Association recently. Tom 
FE. Earp, Fidelity & Guaranty Fire, 
is vice-president and John Benson, 
retired, secretary. John Jones, Phoenix 
of London; Robert Ellis, Hartford, and 
Bert Aust, Home, are new members of 
the executive committee. Holdover mem- 
bers are J. G. Hayden, America Fore, 
and C. H. Kelley, Home. 
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possible, at rates based on good judg- 
ment. It is impossible, however, to 
guarantee that a rate will last for more 
than a day, because sudden new forces 
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H. Z, a, R. B, Anderson, R. E. Also W. . Peterman. LL. Peterson, H. A 


To do this, underwriters must secure kinson, P. M. Adamson, E, R. Anker, Herman 


adequate rates for their risks and must Ambos, F. E. Acker, A. S. Adams, C. L. Alex- Eyer. so H. Hof Cc. A. Ross, B Rul in, 
refrain from insuring uninsurable ander, E. S. Brokaw, W. F. Brunner, A. N. Riordan A. FE) Ruden, C. E. Ryan, & 1. Ruder 
é § : / < iordan, A. F, Ruden, C. E. Ryan, S. L. Rude 
ha: 1s Butler, A Benenson, T. W. Booth, J. L. Bailey. S. C. Ritck EC % hard. W. 'H. Rattelt 
a . A. L. Blume, T. A. Bush, W. L. Bellmer, Sol |. R: sen T. SI Sate i So a 
British Bureau Bendet, I. S. Bingham, R. J. Burlingame, L. E Ye: Se A eS ae Bee 
ritis a oe a” . Shiviin, L. Schoentube, A. S. Shields, B. Savage, 


es 7 Brown, F. A. Breen, W. E. Cox, J. E. Clark, S. Sct d E Spark thon. B. Stand 
“The British government bureau is J, H. Conroy, W. S, Cashman, A. E. Clough, 4 ¥ Seideme <9) gy H. 7 ace fou. 1! 


¥ z C B. P. Carvalho, L. Cohen, T. F. Corroon, if ee > : lartel 
designed primarily to stabilize and pro hi Can Lee tO Gee Schneider. I. Slonim, A ¥. Smith, JH. SI ittle 
tect the vitally essential trade of Eng- 7 ‘yy. Chapman, Eugene M. Cheston tone ‘: ¢ ., Bn u ET, p r 7 
la f “dee E so reacy, lL. E. urner, erney, 
land. E ngland is in the position of ab- Also F. J. Donovan, J. T. Dargan, Ir., E. S. R. W. Thempeon, A. L. Thomas, H. Treiss,-R 
solutely requiring that goods flow in and Davis, L. C. Dameron, E. P. Durfee, E. Doran, L. Tanner, P. T. Tebby, F. J.’ Taylor. ¢ 


i ele ne = itn enh T Delaney. H. M. Douglas, P. S. Dreux, W. Vail, G. D. Vail. G. D. Vail, Tr., F. Vail, W 1 
~ i ith er — eee ery —. Drennan, H. E. Evans, E. H. Ely, J. D. Erskine, Vette, E. B. Walton, Jr., A. H. Witthohn, L. A 
o this end they have offered these w. A. Espy, H. Felix, P. Ferneding, E. P. Walters. Dr. R. Wallach. E. D. Werinstoc’. H 
facilities in the past and are offering Foley, W. A. Eiaotr, & uz, Jr. B. W. Gra Wolfe, W. F. Watson, J. F. E. Wood. E. S 
om 2 : Sel i he rates ham S. Graham, S. Graham, M. A. Gates, Winter, W. B. White. A. Walsh. T. Williams 
ge oe geen ed boner ged : — H. C. Greenberg, C. F, Gates, G. N. Gavey, Jr... Williams, L. A. Williamson, V. G. Young. 
o not bear any necessary relationship H. J. Guinan, W. Griffin, B. P. Garton, J J. Wolfe 


to the losses. Gertler, a Guile, W. G.. Greer, M. 1. Ste 

_ “During the last war there was an Gurfein, W. Garretson, C. H. Griffiths, R. A. gf) YORK RETURNS TO COAST 

insurance bureau set up in the Depart- Also P. J. Hyias, V. Hall, P. Halper, A. R. Miles F. York of the head office rea 

ment of the Treasury which handled Hanners, A. J. Harry, L. C. Hernandez, H. M rine department, Fireman's Fund, who 

American. ooads A ressels ‘Hess. Harold Hyer, H. G. Howe, W. E. Hill, yy 4 ‘taggers Sake 

American goods re merican ve: C. H. Hussey. J. F. Honness, W. Hough, H. las been in wew ork City tor the past 
(Continued on Page 24) Holt, E. E. Heins, J. J. Hannan, Jr., T. Him. month, has returned to San Francisco 








THE EXCESS MANAGEMENT CORPORATION 
116 John St., New York 


takes pleasure in announcing its appointment 


Sole Underwriting Manager for 
NATIONAL REINSURANCE CORPORATION 


This Corporation is also the sole underwriting manager for 


THE REINSURANCE CORPORATION 


OF NEW YORK 


and 


THE EXCESS REINSURANCE ASSOCIATION 


comprising 





AETNA INSURANCE COMPANY FIRE ASSOCIATION OF PHILADELPHIA 
THE AMERICAN INSURANCE COMPANY THE HANOVER FIRE INSURANCE COMPANY 
CAMDEN FIRE INSURANCE ASSOCIATION THE HOME INSURANCE COMPANY 
CONTINENTAL INSURANCE COMPANY NATIONAL UNION FIRE INSURANCE CO. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY SPRINGFIELD F. & M. INSURANCE COMPANY 


The Excess Management Corporation underwrites for this 
reinsurance group all forms of participating reinsurance 
and excess of loss indemnity contracts, except ocean 
marine, for Capital Stock Fire Insurance Companies. 


Inquiries from brokers and agents invited 
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N. Y. Exchange Proposals on Agency 
Appointments; Brooklyn Producers 


Several s estions for changes in 


rules of the New York Fire Insurance 
xchange are contained in a _ bulletin 
sent to all accredited writing offices and 
signat mpanies by Manager Harold 
he proposals include stricter 
re rements for ents 


ayency appomtnh 


- nition of the demands ot 


rooklyn agents by including represen 

lyn or Long Island City 

Aver s on con mittees, also permussi 

writing office in Brook 

xecutive committe t the ex- 
ti 


mange is distributing these suggestions 


to members for study prior to actual 


presentation to the exchange for acti 


he program is entitled “Proposed Re 


ort of Executive Committee” 
follows: 

“During the more than six years su 
the adoption in 1933 of the 
changes recommended by the 
committee, the executive 
increasingly experienced the need 
tion along the lines of the following rec- 
ommendations. 





agreement 
advisory 
committee has 


Standard For Appointments 


“1, The executive committee shall 
publish to the membership a_ standard 
~ appointment and classification of the 
various classes of writing offices in order 
to carry out the intention = the 
ment as it was amended in 1933. Such a 
standard for 12'%4% agencies shall include 
the following requirements 


acree- 


“A—Exercise of underwriting supervi- 
_ sion, 

“B—A bona fide office in which the 
privileges and obligations ordinarily at- 
taching to a Class 1, 2 or 3 member are 
performed with equipment and service 
to operate adequately on such _ basis, 
which equipment (including maps as dis- 


tinguished from map corrections) shall 
not be furnished directly or indirectly 
at the expense of the company, unless 
the agreement otherwise provides. Such 


equipment and service to include for the 
territory in which the agency writes 
business—rate cards, maps corrected to 
date, not less than sixteen volumes for 
Manhattan and the Bronx, ten volumes 
for Brooklyn, two volumes for Long 
Island City, inspection reports, commer- 
cial and credit reports and business re- 


corded on location cards or maps. Agen- 
cies classified at 12%4% and not at pres- 
ent complying with the above require- 


ments for equipment are given not long- 
er than three 
comply 

“C—Only 
or pits, Aa engaged in the in surance 
business primarily as brokers and so li- 
censed shall be Bef ss 
from brokers 


years within which to 


juSINess trom persons, firm 


as business 


“D—Agency appointments are prohib- 
ited without first securing from the man- 
ager a temporary certificate of probable 
eligibility for appointment, or without 
first obtaining the approval of the ex- 
ecutive committe 

“E—Appointments of new agency 


I 


ing offices shall only be probationary 

and in part dependent upon the first six 

months paid premiums of such office 

showing at least 80% business from 

brokers. 

No Voting Rights For Brooklyn Agents 
» 


“2. Brooklyn and Long Island City 
agencies properly classified as 12144% un- 
der the same standard as Class 1 and 
Class 2 members shall be extended the 
privilege of attending exchange meet- 
ings and the privilege of the floor, but 
tt the privilege of voting; also one 
Brooklyn or Long Island City 
agency shall be elected for membership 
and vote on all exchange standing com- 
mittees. 

“3. Writing offices located in Brook- 
Ivn shall be limited to one, with the 
provision that such requirement does not 
apply to appointments made before De- 
cember 22, 1939. 





a 
such 


“4. Brooklvn and Long Island City 
business shall not be sent by Manhat- 


an counters or signatory companies to 
srooklyn or Long Island City counters 


except such business be completely serv- 
iced by the Brooklyn or Long Island 
City counter writing the business, in- 
cluding the writing of the policy and all 


endorsements on a regular series of the 
Brooklyn or Long Island City counter, 
the collection of the premium, the send- 
ing of the cancellation notice, if any, 


the payment of brokerage and the pay- 
ment of return premium, if any. 

“The recommendations of the execu- 
tive committee will also include such 


changes in the exchange agreement, the 
agency agreement, the agency pledye and 
the notification of appointment as are 
necessary to make the recommendations 
effective.” 

Brooklyn Agents Not Wholly Satisfied 


Brooklyn fire insurance agents were 
cautious early this week in their com- 
ment on the proposals of the exchange 
They planned to discuss the suggestions 


among themselves and then state their 
reactions officially. Offhand, however, 
they indicated that while the changes 


hacked by the executive committee of 
the exchange are all right as far as 
they go they still fail to provide for 
Brooklyn agents’ representation in the 
exchange and equality of voting power. 
They are also somewhat skeptical about 
the companies accepting the proposal 
for only a single writing office in 
Brooklyn. 





J. E. FRIES REELECTED 





Heads Brooklyn Insurance Brokers Assn. 
For Another Year; W. W. Ellis 
Guest Speaker 

At the regular monthly luncheon 
meeting of the Brooklyn Insurance 
Brokers Association Wednesday at the 
Hotel Bossert the entire slate of offi- 
cers was reelected for 1940. J. E. Fries, 
president, will continue in office for an- 
other year with the following: Alex 
John H. 


Mortimer 


Goldberger, first vice-president ; 
second vice-president ; 


Piselli, 


J. EF. FRIES 
L. Nathanson, 


third vice-president; F. 


C. MacCormack, treasurer; Harry G. 
Illis, Jr., secretary, and Samuel R. Fell- 
er, counsel The executive committce 


Gauthier, chairman, 
Bernhard Stern, Fred Schmidt, Jacob L. 
Schneider and H. Lester Heistad, who 
replaces the post vacated by S. P. Eise- 
mann. 

Mr. Fries expresesd his gratitude to 
the chairmen of the various committees 
for the cooperation they have given him 
during his first year. He was particu- 
larly expressive in his congratulations to 
Alex Goldberger, chairman of the bulle- 
tin committee, for the excellent work 
he is doing on The Bulletin. 

W. W. Ellis, executive secretary of the 
National Association of Insurance Brok- 
ers, assistant to the president of the 
Insurance Brokers Association of New 
York and editor of The Insurance Brok- 
er Age, spoke briefly regarding the man- 
ner in which some new brokers receive 
their licenses. Mr. Ellis said that the 
qualifications of all schools should be 
approved by the Insurance Department 
before they are permitted to teach men 
the profession of insurance brokerage. 


includes: Victor 





CHARTERED IN NEW YORK 

Rothstein Agency, Inc., New York 
City, has been chartered at Albany with 
capital of 100 shares non-par value stock 
to engage in the general insurance busi- 
ness. Leonard Rothstein, 1440 Broad- 
way; Mildred L. Rothstein, 310 West 
End Avenue, New York City; Sylvia 
Hillman, 735 Prospect Park S.W., Brook- 
lyn, are directors and subscribers. 


PHOENIX OF LONDON--AMERICAN HARTFORD NATIONAL~— FIREMAN’'S FUND 


i ee FIDELITY -PHENIX 


COMPLE 


NORTH AMERICA 


Service Since 1894 


U. S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O'GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


BOULEVARD . 


NEWARK, N. J. 


New York Brokerage Office 


110 William Street 


RE ASSN 


NEWARK FIRE PAUL 


LTURAL HAN 
SPRINGFIE 





W. E. Craig, Mgr. 


VER N Y UNDERWRITERS ROYAL 


DF a M SUN NORWICH UNI 


FLORIDA AGENTS’ CONFERENCES 
State Association See Effected Plan for 
Bringing State Officers and 
Local Leaders Together 

Following the inauguration and three 
annual sessions of the Florida Insurance 
School for agents, employes of agents 
and company representatives, the Flori- 
da Insurance Agents Association has 
effected a plan for bringing state officers 
and local leaders into frequent confer- 
ence for discussion and action on fire, 
casualty and surety business. P residents 
of local associations are now being in- 
vited to sit with the directors of the 
state association and the first session of 
the movement has just been held, with 
seven local presidents in attendance. 

The school brought a new feeling of 
appreciation for the state organization, 
and gave to leading agents an_impres- 
sion of their opportunities for informa- 
tion and their obligations to work close- 


ly with state and national officers. 
While only seven of over twenty local 
boards were represented at this first 


joint session those 
pleased. 

This innovation is already at the top 
of the list for intimate attention at the 


present were highly 


annual convention to be held April 12 
and 13 at the Palm  Beach-Biltmore 
Hotel, Palm Beach. Officers of other 


state organizations are asking questions 
and watching the outcome in Florida, 
and it is anticipated that just as other 
states have followed Florida in the in- 
surance school idea there will be adop- 
tion of the new plan by state associa- 
tions in other parts of the country. 


Glens Falls and pen 


Field Changes in New York 


Falls and Commerce an- 
following changes in field 
York outside of the met- 


The Glens 
nounce the 
forces in New 
ropolitan area: 

In western New York Ray Holzwarth 
has been promoted to state agent, hav- 
ing been in charge of this territory with 
the title of _— sant. He will be 
assisted by George Dygert, who has 
been made special ot Mr. Dygert 
has been with the companies since 1924. 

The central New York field will re- 
main in charge of S. L. Porter, who has 
been advanced to state agent. John Y. 
Lambert will continue to be associated 
with him as special agent. The produc- 
tion force has been enlarged by the ap- 
pointment of Robert P. Crawford as 
special agent. 

Wallace H. Cowan has been appointed 
state agent for northeastern New York 
with headquarters in the home office at 
Glens Falls. He will be asisted by Spe- 
cial Agents Robert W. Smalley, C. Irving 
Bush and Arthur Monthie. Mr. Bush 
and Mr. Monthie have offices in Albany. 





Vice-President of G. & R. 


Directors of the Globe & Rutgers Fire 
have elected George C. Bowers, formerly 
comptroller of the company, to the posi- 
tion of vice-president and treasurer. 
They also elected Max Debrovner to 
be a secretary of the company. Mr. 
Debrovner will use the title, “financial 
secretary.” 





NATIONAL UNION TO MOVE 

New York offices of the National Union 
Fire will be located at 84 William Street 
after January 1, according to an an- 
nouncement sent out by W. A. Rattel- 


man, manager. The telephone number 
remains WHitehall 3-9540. 





CONNECTICUT WITH J. F. SHORT 


John F. Short, Inc., 166 Montague 
Street, Brooklyn, has been appointed 
Brooklyn agent of the Connecticut Fire. 
This agency also represents in Brook- 
lyn the County Fire, Homestead Fire, 
Merchants Fire of New York and Po- 
tomac, besides companies for the subur- 
ban field. In Manhattan the agency has 
an office representing the Washington 
Assurance. 








Me 








'_—_— ete Ge ae wa ae v 




















December 29, 1939 


Page 23 








ee NS 


ise Wa? 







Whee TOM SAWYER 


| C A N 


H O M €E § 






li} 


Ni 
& 
‘O 


aa 


UL 


4 
i asl 
nih "i 
— SK 
F wa 
x « ~ | 






aaa!" 





anid HUCK FINN wee bom 


AMUEL LANGHORNE CLEMENS, creator of those idols of 
American youth—“Tom Sawyer” and “Huckleberry 
Finn,” was born in a small, single storied frame house in the 
little town of Florida, Missouri, on November 30th, 1835. 
When Sam was about four the family moved to Hannibal, 
Missouri, on the Mississippi river. At nine he started out to 
see the world by stowing away on a steamboat bound for 
New Orleans. This expedition was “nipped in the bud” with 
Sam discovered and sent home post-haste from the next 
landing. Later he was apprenticed to a printer, receiving as 
wages his lodging and his employer's cast off old clothing. 
But the call of the mighty river sweeping endlessly by 
his very front yard was too strong for him. His next years 
were spent in the steamboat pilot houses learning the in- 
tricacies of “Old Man River's” ever shifting channel. As 
master of his trade he became a full fledged river pilot. 
At the age of twenty-six 
Sam went west to make his 
fortune in the silver mines of Wp HOM 
Nevada; but instead, drifted 
into the editorship of the 


“Virginia City Enterprise.” ps 





Six years later he went to Europe, recounting his adventures 
in the two volumes of “Innocents Abroad,” which established 
him as a humorist with a magnificent literary style. After his 
literary success was assured he married and settled in a 
beautiful home in Hartford, Conn., pictured above. Library, 
billiard room, and lovely gardens all contributed their share 
to the hospitality enjoyed by his many visitors. An engraved 
brass plate informed the guests that “The true ornament of 
a home is the friends that frequent it.” 

Some years later after many travels and the publication 
of his many famous volumes he moved to a home near 
Redding, Conn., called “Stormfield.” 

The Guest Book opened with his own signature and the 
names of many other famous personages are found inits pages. 
When burglars, who had broken into the premises, were cap- 
tured, their names, too, were ceremoniously entered in the 

Guest Book, with their address 


INSURANCE $258 “The State Penitentiary.” 
COMPANY FRR 


The Home, through its agents and brokers, 
is America's leading insurance protector 
of American Homes and the Homes of 







American Industry 
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New Regulations for Towing Cars 
Issued by New York Police Dept. 


The Police 
rh the 
Valentine, 


Department of New York 


City, throug office of Commissioner 


Lewis J. has issued general 
orders governing the operations of tow- 
based 
Council 


City of New York and approved 


ing cars. These regulations are 


upon a local iaw passed by the 
of the 


iGuardia 


by Mayor Li some weeks ago. 
The regulations govern charges and 
ther procedure and have met with fa- 
vorable reception by automobile under- 
writers and adjusters. In his general 
orders Commissioner Valentine outlines 
and explains the new regulations as 


follows: 

1. Application for a towing c 
will be made on form L. 
ten, to the commanding 


car license 
D. 52, typewrit- 
officer of pre- 


cinct in which place of business is lo- 
cated. An applicant for an original li- 
cense will be fingerprinted on form L. 
D, 159. No fingerprints will be taken 
upon renewal. The license fee is $5 for 
each towing car that is to be operated 


which will be collected at the time ap- 
plication is filed. 

2. The precinct commander 
port, by endorsement, on 
form L. D. 52, his recommendation for 
approval or disapproval, and forward 
the application direct to the Division 
of Licenses 


will re- 
application 


Regulations 


3. The following rules and regulations 
are prescribed for the licensing and reg- 
ulation of towing cars: 

(a) All licenses issued pursuant to 
Section 436-7.0 of the administrative code 
shall expire on December 31 of each 
year of issue unless sooner suspended or 
revoked by the Police Commissioner. 
Application for renewal of licenses will 
be accepted between December 1 and 
December 31 of each year. 

(b) Any motor vehicle licensed as a 
towing car must conform with the pro- 
visions of the New York State Vehicle 
and Traffic Law 

(c) Holders of licenses must comply 
strictly with the New York State Ve- 
hicle and Traffic Law, traffic regulations 
promulgated by the Police Commissioner 
and rules and regulations promulgated 
by the Police Commissioner for the reg- 
ulation of towing cars. 

(d) The Hack Bureau shall fix to the 
cowl on the right hand side of each duly 
licensed towing car a small metal plate, 
not exceeding six inches in diameter. 


which shall bear the license number of 
the towing car. 
(e) Towing car licenses shall not be 


one owner to another. 
transferred by a li- 


from 
may be 


transferred 
Medallions 


censee whenever a towing car originally 
licensed is replaced but such transfers 
will be made by the Hack Bureau only 


after approval of a written application. 

(f) On each side of every towing car 
there shall be legibly inscribed in let- 
ters not less than three inches in height 
the name and address of the licensee and 
the license number assigned to him by 
the Commissioner. 


Schedule of Charges 
(z) The owner of every towing car 
shall file with the Commissioner a sched- 
ule of maximum prices charged for the 


towing and storage of disabled motor 
vehicles. Such charges shall be based on 
the distance that disabled motor vehicles 
are to be towed, and shall not be based 
mn the availability of towing car facili- 
ties. No towing car owner or operator 


or other person employed by the owner 


shall base any charges upon estimating. 
\ schedule of such prices shall be prom- 
inently displayed upon signs attached to 


both sides of the vehicle having figures 
and letters at least three inches high. 
Signs must be at least thirteen inches 
long and nine inches wide. 

(h) A charge or an attempt to charge 
any person a sum greater than that set 
forth in the schedule filed with the Com- 
missioner and displayed upon the towing 
car shall be deemed unlawful. 

(i) The owner of a towing car shall 
issue a receipt showing the full name 
and license number whenever the same 
is requested for services rendered by 
the licensee. 

(i) Owners are required to keep a 
daily record of all towing car services 
rendered to disabled motor vehicles, 
which shall contain the following infor- 
mation: a. state registration number; 
b. name and address of owner; c. date 
and hour of each trip; d. location and 
distance covered; e. amount charged; 
f. if car is involved in accident, details 
of accident. 


Records Accessible to Police 


These records must be kept by the 
owner of the towing car for a period of 
six months and must be readily accessi- 
ble to members of the Police Depart- 
ment at all reasonable times. 

(k) It shall be unlawful to tow away 
any motor vehicle which has been in- 
volved in an accident without the prior 
consent of the owner or of the police 
officer at the scene of the accident. 

(1) It shall be unlawful for any per- 
son to drive along any street or bridge 
in the city and solicit towing work from 
any other person. Solicitation of towing 
work by occupants of licensed towing 
cars while parked on any street or bridge 
is also prohibited. 

(m) The owner or driver of any dis- 
abled motor vehicle shall have the right 
to require the service of anv available 
towing car and it shall be unlawful for 
any owner or driver of any towing car 
to refuse to render such services if such 
owner or driver of such disabled motor 
vehicle is able and willing to pay the fee 
prescribed in the schedule of prices filed 
by the owner of such towing car with 
the Commissioner, provided, however, 
that it is physically possible for such 
towing car to tow such disabled motor 
vehicle and that such towing car is not 
already going to or returning from a 
towing job. 

(n) Owners are required to report 
change of address to the hack inspector 
of the precinct in which place of busi- 
ness is located within forty-eight hours. 

(o) Owners are required to answer 
all communications and summonses re- 
ceived from the Hack Bureau as directed. 

(p) Violations of law or of any of 
the above rules and regulations may re- 
sult in suspension or revocation of the 
license, in addition to such grag pun- 
ishment as may be prescribed by law. 


German Ships 


(Continued from Page 1) 


Ltd., London; A. S. Strass of Louis 
Dreyfus & Co., Ltd., and P. Wills of 
George Wills & Son, Ltd., London. The 


bankers’ interests are represented by D. 
W. Henderson of the Chartered Bank 
of India, Australia and China; F. Stone 
of Hambros Jank, Ltd.; S. F. Valentine 
of Barclays Bank Overseas Branch. It 
is understood that the chamber is also 
prepared to consider assisting in secur- 
ing the release of neutral cargoes. 

The British Consuls at ports of refuge 
at which the vessels are lying give any 
possible assistance in the matter of 
bringing the cargoes home and import- 


ers and exporters can approach them 
for seconding their interests. 

The London firm of Cox & Kings 
Agents, Ltd., has been entrusted, with 
the official approval of the committee, to 
do the actual work of handling the car- 
goes at the various ports of refuge. 

Bar Extravagant Claims 

Permissions granted by the Board of 
Trade for paying custom freight a are ex- 
plicitly limited to “necessary” payments 
and permission is not given for the 
payment of extravagant claims. In this 
respect, however, the situation is rather 
complex. Many of the cargoes detained 
in German ships are subject to German 
law, which in contrast to the British 
and American conception treats such 
cases as constructive general average. 
According to Section 635 of the German 
Commercial Code, where a vessel after 
having taken in her cargo is detained 
in the port of loading, or, after the be- 
ginning of the voyage, in an interme- 
diate port, or in a port of refuge by 
any of the events referred to in Section 
629, among which are outbreak of war, 
blockade of port of destination, embar- 
go, etc., the expenses incurred by being 
thus detained shall be divided among 
ship, freight and cargo according to the 
principles of general average, no matter 
whether the contract of affreightment 
thereupon has been dissolved or whether 
the goods have been carried to their 
destination. 

On the other hand, according to Brit- 
ish case law neither the marine nor the 
war risk attaches if enemy vessels take 
refuge in neutral ports for “fear” of 
capture. This was decided in Becker, 
Gray & Co. v. London Assurance Cor- 
poration (1918), A. C. 101. British mer- 
chants loaded cargo on a German ship 
for carriage from Calcutta to Hamburg. 
The cargo was insured against the usual 
marine perils, including war risks. Be- 
fore the completion of the voyage war 
broke out between Great Britain and 
Germany and to avoid risk of capture 
the master put into Messina, Italy,’ on 
August 4 and 1temained there, frustrar- 
ing the adventure. 

It was held that the loss was not ap- 
proximately caused by a peril insured 
against and that the cargo owners were 
held not entitled to recover. Distinguish- 
ing Sanday’s case (1916), A. C. 650, it 
was held that in this case it was illegal 
for the British ship owners, after the 
declaration of war, to continue the voy- 
age toa German port, whereas in Beck- 
er’s case as well as in the cases actually 
under consideration it was and it is per- 


fectly legal for the German captains to 
continue their voyage to German ports 
if they see fit to do so. 


It may be added that a similar prob- 
lem affects American interests in con- 
nection with the contraband control ex- 
amination exercised by the British and 
French naval authorities. In various in- 
stances neutral shipowners have relied 
on foreign law treating expenses in such 
cases (extra wages, extra fuel) as quasi 
general average. 
American Underwriters on Columbus 

It is reported that part of the marine 
insurance on the ill-fated German liner 
Columbus, which was destroyed by the 
Germans last week to avoid capture by 
the British, was placed in the American 
market through the Foreign Hull Syndi- 
cate. This insurance, which did not 
cover war risks but merely ordinary 
marine perils, was still in force during 
the time the Columbus was at Veracruz 
after the outbreak of war and continued 
until the ship was scuttled even though 
the ship was not engaged in her regular 





traffic. However, there will be no loss 
payments as every marine policy be- 
comes void if the insured property is 


willfully destroyed as was the Columbus. 





ATLANTIC MUTUAL BRANCH 


The Atlantic Mutual announces the 
opening of a Pittsburgh office at 316 
Fourth Avenue under the manasement 


of Gerald F. Richardson. 
son has been associated with the com- 
pany since September. and_ previously 
had been connected with the Insurance 
Co. of North America, which organiza- 
tion he joined in 1918. 


Mr. Richard- 


H. H. Reed Talk 


(Continued from Page 21) 
before our entry into the war and which 
extended its facilities somewhat during 
our actual participation in the war. 

“At the last 
bill introduced 
Mar:time Commission to write war risk 


of Congress a 
authorizing the 


session 


was 


becomes 
Commission, 


insurance when it necessary, 
The Maritime under this 
bill, would be invested with the authority 
to decide when this necessity has arisen. 
While I certainly am opposed to any 
extension of government activity direct- 
lv into the insurance business or any 
other business, there are certain situa- 
tions brought about by war that may 
make this necessary. A number of ma- 
rine underwriters have felt that it 
was their duty to cooperate with the 
government in its purpose to provide 
the maximum which might be necessary 
for American commerce. You may ask 
when this necessity may arise. It seems 
to me that circumstances must govern. 

“If the foreign market in its entirety 
is cut off, so that no outside reinsurance 
is obtainable, it is possible that cargoes 
may reach a value where it is impossible 
for them to be covered in the American 
market. We have today a capacity of 
over $4,500,000 on cargo and over $1,- 
000,000 on hull. This, in conjunction with 
the international market should be am- 
ple, but many of us remember how the 
rise of commodity prices brought the 
value of cargo on any one vessel as high 
as $12,000,000 or $15,000,000 exclusive of 
specie.” 


Report Commercial Credit 
Corp. Buying Insurance Co. 


Reports were published last 
Philadelphia that the 
demnity Fire has been sold to the Com- 
mercial Credit Corporation of Baltimore 
and will insure automobiles financed by 
the C.C.C. It is said also that the C.C.C. 


will put several million dollars into the 
insurance company to expand its under- 


week in 
Pennsylvania In- 


writing facilities. Most of the C.C.C. 
automobile finance risks have been in- 
sured with the Home of New York. Re- 


cently the fire and windstorm business 
of the Pennsylvania Indemnity was re- 
insured with the Fire Association of 
Philadelphia. The Commercial Invest- 


ment Trust has an insurance subsidiary 
in the Service Fire and General Motors 
has the General Exchange Insurance 
Corp. 


British Salvage Controller 


Leslie Burgin, British Minister of Sup- 
ply, has appointed H. G. Judd to be 
Controller of the Salvage Department, 
which has been organized to take con- 
trol of the collection and_ utilization of 
waste products. Mr. Judd, who is well 
known in insurance circles, is chairman 
of the London board of the Scottish 
Insurance Corporation. 

Another man well known in the insur- 
ance world who has been given a_war 
iob by the Minister of Supply is Lord 
Essendon, who has been appointed chair- 
man of the committee for the sale of 
wool abroad. Lord Essendon will be re- 
sponsible under Mr. Burgin for all mat- 
ters connected with the disposal of the 
Empire wool which is being purchased 
by the minister and is not shipped to 

3ritain. 


SIR ANDREW SCOTT DEAD 

The death occurred recently of Sir 
Andrew Scott, former secretary ot 
Lloyd’s Register. Had he lived a few 
weeks longer, Sir Andrew would have 
completed seventy years’ association 
with this famous institution, having en- 
tered the Glasgow office of the Register 
as a boy in December, 1869. At the 
time of his death he was a member of 
the general committee. 
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Continental Agents 
Honor H. G. Brown 


WITH COMPANY FOR 25 YEARS 


Started in Denver on Leaving College 
and Now Heads Eastern Depart- 
ment for Agency Activity 


Harlow G. Brown, resident vice-presi- 
dent, Continental Casualty, in its East- 
ern department at New York, was the 
euest of honor last Friday at a surprise 
luncheon given by his friends in the 


HARLOW G. BROWN 


Drug & Chemical Club in recognition 
of his twenty-fifth anniversary with the 
company. Mr. Brown received gifts and 
was paid many compliments for the fine 
record of achievement he has made with 
the Continental Companies. 

Last month agents in the Eastern de- 
partment put on a_ special production 
campaign in honor of Mr. Brown, which 
resulted in the largest amount of busi- 
ness ever produced by the company in 
that territory during one month. 

Started With Company in Denver 

Harlow G. Brown’s insurance career 
started in Denver on November 25, 1914, 
shortly after his graduation from _col- 
lege. His first boss was F. P. Kellogg, 
resident manager of the Continental in 
Denver, who became quickly convinced 
that Mr. Brown’s principal ability lay in 
the field of agency development. That 
was because of his geniality and a nat- 
ural talent for making friends. So he 
was soon transferred to field work and 
within a few years was promoted to 
assistant resident manager. 

After the World War Mr. Brown re- 
turned to Denver from the officers’ train- 
ing school at Camp Grant, Rockford, 
Ill. In 1925 H. G. B. Alexander & Co., 
Chicago, United States manager for the 
then newly organized Transcontinental 
Insurance Co., an affiliate of the Conti- 
nental Companies, called him to Chicago 
to take charge of agency development. 
The following year he was in Detroit as 
executive special agent for Michigan and 
Ohio. In 1927 he returned to Chicago as 
a member of Continental Casualty’s 
agency staff, preparatory to taking up 
agency development in the Eastern de- 
nartment. In January, 1928, he became 
Eastern agency superintendent in New 

(Continued on Page 28) 








R. J. Hill, Jr., Elected 
N. Y. Club Chairman 


SURETY - FIDELITY MANAGERS 


Ten- Year-Old Organization Plays Useful 
Role in Metropolitan Area; Smith 
and MacCann Also Officers 





Richard J. Hill, Jr., who heads the 
bonding department in the New York 
branch office of the Maryland Casualty, 
was elected on Wednesday chairman of 
the Surety Managers Luncheon Club of 
New York for 1940. He succeeds Walter 
H. Duff, recently of the Fidelity & De- 
posit. The new vice-chairman is J. M. 
Smith, bonding manager, New York 
branch, Hartford Accident, who succeeds 
William A. Twamley, manager of the 110 


Fabian Studios 


RICHARD J. HILL, JR. 


John Street office of the National Sure- 
ty Corp. Mr. Twamley has been chair- 
man pro tem of the club since the resig- 
nation of Walter H. Duff. R. J. Mac- 
Cann, manager, bonding department, New 
York office, Glens Falls Indemnity, was 
elected secretary-treasurer and he suc- 
ceeds Mr. Hill in this office. 

The Surety Managers Luncheon Club 
observed its tenth anniversary this year. 
During the past decade it has demon- 
strated its usefulness in both legislative 
and production activity. A few years 
ago this group, whose membership em- 
braces thirty-one companies writing 
bonding lines in New York State, suc- 
cessfully staged a fidelity bond sales 
campaign which has been the model for 
similar drives in other sections of the 
country. The club holds regular month- 
lv luncheon meetings at the Drug & 
Chemical Club at which its members 
have an opportunity to discuss in open 
forum problems relating to fidelity and 
surety in their specific application to 
Greater New York. 

The club’s chief objective is to bring 
about coordination and cooperation be- 
tween the New York branches of the 
various companies and to further the 
business generally. 

E. B. McConnell First Chairman 


Chairman Hill is the tenth manager to 
be elected to this office. The first was 
the late E. B. McConnell, resident vice- 
president of the Maryland Casualty, and 
he was followed successively by Vincent 
Cullen, then Greater New York mana- 
ger of the National Surety; James R. 
Rooney, bonding manager, New York 


office, Indemnity Co. of North America; 





N. Y. Appellate Division Reversal in 
Ruth Gluck Personal Injury Suit 


Reversal last week by the Appellate 
Division, First Department, New York 
State, of a judgment in a personal in- 
jury suit is of keen interest to casualty 
insurance people. The case was that 
of Ruth Helen’ Gluck, 
Sunapee Realty Corporation, respondent. 
William A. Hyman was counsel for ap- 
pellant and Walter L. Glenney counsel 
for respondent. The decision, which was 
made by Justice Untermeyer, follows: 

“The plaintiff, who lived with her 
parents in an apartment house owned 
by the defendant, on a rainy evening in 
May, 1936, claims to have slipped and 
fallen on the wet and slippery floor of 
the entrance lobby, sustaining the in- 
juries for which this action is maintained. 

“According to the plaintiff’s proof the 
defendant had provided rubber mats or 
runners to be used in rainy weather on 
the floors of the lobby from the point 
where it joined the vestibule. The 
plaintiff's mother testified that several 
hours before the accident she had di- 
rected the attention of the defendant's 
doorman to the fact that the rubber 
runner on the lobby floor was about a 
yard and a half from the entrance of 
the vestibule, thus exposing the wet 
surface of the marble or composition 
floor. It is at this point that the plain- 
tiff claims to have fallen and sustained 
injuries. 


appellant, \ 


“Assuming these facts to be true, as 
we must on this appeal, we think it was 
error to dismiss the complaint at the 
conclusion of the plaintiff's case. If it 
be true that the defendant had notice 
of a dangerous condition, then the ques- 
tion of the defendant’s negligence in 
failing to employ means readily avail- 
able to avert the danger and the ques- 
tion of the plaintiff's freedom from con- 
tributory negligence were for the jury 
(Thompson v. Palladino, 250 App. Div., 
817, aff'd 275 N. Y., 633). 

“The judgment should be reversed 











J. H. TIBBETTS’ NEW POST 


Joining Globe’s N. Y. |. Y. Offices as Burglary 
Underwriter; One of “Biggest” Men 
Along William Street 

James H. Tibbetts, who has been with 
the burglary department, New York of- 
fice of the Hartford Accident, for the 
past eleven years, will join the Globe 
Indemnity on January 2 in its New York 
City offices. His new post is that of 
first assistant to Robert C. Hubley, head 
of the burglary department in this of- 
fice. Mr. Tibbetts not only has a good 
reputation in burglary insurance circles 
but has the added distinction of being 
one of the “biggest” men along William 
Street. He stands 6 feet 6 inches in 
height. 

WM. B. JOYCE INCORPORATES 

Wm. B. Joyce & Co., Inc., New York 
City, has been chartered by the Secre- 
tary of State with capital of $25,000 in 
$10 shares to engage in the general in- 
surance business. William B. Joyce and 
Lucy C. Joyce, 1020 Fifth Avenue, New 
York City, and George R. Winters, 
Brooklyn, are directors and subscribers. 
M. O. Garner, New York City, is attor- 
ney for the corporation. Mr. Joyce is 
widely known as the former chairman 
of the National Surety. He has been 
in the insurance brokerage business in 
New York since his resignation from the 
National Surety and has built up a size- 
able business. 





John Brodsky, secretary, Fidelity & Cas- 
ualty; Lester Moore, American Surety 
manager; the late Leo F. Fitzpatrick, 
National Surety; J. B. Duke, New Am- 
sterdam Casuaity’ s bonding manager for 
the metropolitan area; Harry F. O’Mal- 
ley, bonding manager, Aetna Casualty & 
Surety, and Walter H. Duff. 


and new trial granted, with costs to the 
appellant to abide the event.” 

As counsel for the plaintiff William 
\. Hyman maintained that it was not 
a question of inherently dangerous con- 
struction of the premises, but it was 
merely a question of whether or not the 
landlord had taken the proper precau- 
tions after having received notice that 
the rainwater had created a dangerous 
condition. The trial court had dismissed 
the plaintiff's complaint, and the Ap- 
pellate Divisigh, therefore, in reversing 
the dismissal 6f the plaintiff’s complaint, 
and in sustaining the contention of the 
plaintiff's counsel, has laid down a com- 
mon sense rule to be observed by all 
landlords, to the effect that where the 
means to remedy a dangerous condition 
are readily available, a landlord should 
take such steps to avert any danger to 
his tenants. 

The Gluck case, it is pointed out, does 
not extend the liability of a landlord 
It merely applies to a particular set of 
facts, a general rule that has long been 
oeaeieas in our law courts. It is not 
suficient for the landlord of an apart- 
ment house or similar premises to pro- 
vide safety appliances, such as rubber 
mats, for the protection of his tenants. 
It is necessary for him to see to it that 
these safety appliances are properly 
ty and where he has notice that they 
are not properly used and that there is a 
dangerous condition caused by reason 
of this fact, he is obliged to take the 
necessary steps to remedy the defect. 

Furthermore, in this case, because the 
rubber mat was not in its proper place, 
the rain had wet the surface of the ex- 
posed marble floor. and it was in this 
space that the plaintiff fell. Had the 
mat been pulled into its customary posi- 
tion there would have been no exposed 
marble on which the nlaintiff could have 
fallen, and thus, by the simple expedient 
of moving the mat to cover the exposed 
portion of the floor, the landlord could 
have avoided any possible liability. 





LARGE BONDS FURNISHED 


Hartford Accident & Indemnity and 
Aetna Companies Figure in Cali- 
fornia Bond Requirements 
United States Army engineers opened 
bids for the Sepulveda Flood Control 
dam in the upper San Fernando Valley 
December 21. The low bid was for $3,- 
121,267.50 made by the Jahn, Bressi, Be- 
vanda Constructors, Inc., and David G. 
Gordon and J. A. Dowling, all of Los 
Angeles, bidding as “joint adventurers,” 
and they probably will be awarded the 
contract. The Los Angeles office of 
Hartford Accident was on the bid bond 
for the low bidders and will execute the 
contract bond when and if they get the 

award. 

The Hartford Accident, through its 
Los Angeles office, will also execute the 
bond for the William P. Neil Co., Ltd 
This company has been awarded the 
contract for the new naval ammunition 
depot at Hawthorne, Nev., by the United 
States Navv Department. The bid ac- 
cepted was $1,132,500. The contract calls 
for a 50% performance bond and a 40% 
labor and materials bond. 

The Los Angeles branch office of 
Aetna Affiliated Companies has origi- 
nated the bond for the Consolidated 
Aircraft Corp., San Diego, which was 
awarded a contract of $20,016,699 for 
airplanes by the United States Navy 
Department. The Consolidated has a 
backlog of $57,000,000 in aircraft con- 
tracts on hard, and on the entire bond 
requirements the Aetna originated the 
coverage. 

MISS NIESSING ENGAGED 
Lottie Niessing, secretary to Ambro 
Ryder, assis tant. vice-president, Cues re 
American Indemnity, announced her en- 
gagement on December 24 to A. R 
Elder, special agent in New Jersey for 

the Employers’ Group. 
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N. Y. Board of “Trade Insurance Section 
aves Way for Broadened Activity 


By Clarence Axman 


Founded at old, historic Cooper Union, 


where Abraham Lincoln made a speech 
being nominated 


United States, the 


which resulted in his 


for President of the 


New York Board of Trade never had 
an insurance executive as its chief offi- 
cer until last year when W. E. McKell, 
president of New York Casualty and 
vice-president of American Surety, be- 
came its president. Now that twelve 
months have gone by the entire situa- 
tion has changed. An insurance section 


of seventy executives has been organized, 





W. E. McKELL 

branches of the _ busi- 
ness, and with E. M. Allen, National 
Surety, as chairman, and Mortimer E. 
Sprague, Home of New York, as vice- 
chairman. Mr. McKell is now chairman 
of the New York Board of Trade’s board 
of directors, and two of the three vice- 
presidents are tied up with the insurance 


representing all 


business. They are Arthur Snyder of 
Alfred M. Best Co. and Floyd N. Dull, 
vice-president of the Continental Cas- 


ualty in charge of its Eastern depart- 


ment. 
Significance of New Insurance Section 


The new insurance section has been 
organized with its own by-laws and a 
program dedicated to a more effective 
coordination of effort between not only 


the different lines of insurance but all 


other divisions of business, and the key- 
note of its platiorm is protection of 
American free enterprise. While insur- 
ance men of all branches got together 
some years ago in the Insurance Fed- 
eration the objective of that organiza- 
tion was largely watching legislation 

The New York Board of Trade insur- 
ance section paves the wav and offers 
the opportunity for a much broader field 
of activity Other sections than insur- 
ance are chemical and all its allied trade, 
textile, buil oa material and construc- 


tion and transportation. 


How N. Y. Board of Trade Started 


President of the New York Board of 
Trade is John Zeller, who is vice-presi- 
dent of Remington-Rand. One of the 
three vice-presidents is James C. Chil- 
cott, president of the Maltine Co. Ex- 


ecutive vice-president of the organiza- 
tion is M. D. Griffith, who has been 
with the board twelve years, and before 
that was a board of trade manager in 
other cities. 

The New York Board of Trade was 
originally the New York Cheap Trans- 
portation Society \t the time of its 
organization in that meeting in Cooper 
Union, leaders among residents of the 
city were merchants. Among the busi- 
ness men at the original meeting were 


those dealing in dry goods, clothing, hats 
and caps, crockery, wooden and willow- 
ware, paints and colors, petroleum, fruits, 


butter and cheese, grocers and starch 





FLOYD N 


DULL 


manufacturers. Mayor William F. Have- 
meyer was an active figure in the or- 
ganization and so was State Senator 
William Foster. Among the vice-presi- 
dents elected were Samuel Colgate, John 
Claflin, Pierre Lorillard and William C. 
Browning, all well-known names at the 
time. Later the name was changed to 
New York Board of Trade and Trans- 
portation, and then to its present name. 

Reason for the formation of the New 

York Cheap Transportation Society was 
that the merchants of the city wanted 
to get behind a movement for the pro- 
motion of the use of the New York State 
Canal system, principal canal being the 
Erie. Freight rates were discriminatory, 
often exorbitant and they retarded New 
York City business. Early records also 
show that the organization stre nuously 
advocated the building of elevated rail- 
roads in the United States 


Strong Advocate of Business 

The New York Board of 
was active in advocacy of the bill which 
resulted in the formation of the Inter- 
state Commerce Commission and_ in 
other movements, including the State 
Public Service Commission, all of which 
helped bring about equitable rates for 
transportation service. 

As the years went by the 
Board of Trade’s position with 
to the railroads underwent a change and 
at the present time it is one of the stal- 
wart Pe wo sa of the railroad system. 
Furthermore, it has advocated tearing 
down the elevated railroads which have 
outlived their usefulness in New York. 


Trade later 


New York 


respect 


Already the Sixth Avenue elevated struc- 
ture has been demolished. 
In recent years the New York Board 
| Trade has become a strong factor in 
waging war for business and has taken 
a prominent part in creating public sen- 


timent along lines of its companion or- 
ganizations, such as Chamber of Com- 
merce, National Association of Manu- 


facturers and similar conservative bodies. 

At the present time it regards a num- 
ber of se as paramount ones which 
need solution. Foremost of these is the 
question of the fiscal affairs of the na- 
tion, the state and the municipalities. 
It has declared war on deficit financing. 
It thinks there should be removal of ar- 


bitrary power of any department of 
power which manipulates money arhi- 
trarily within certain limits. It partic- 


ularly thinks power over currency should 
he immediately restored to Congress. 
“The Federal Government has got to gct 
its fiscal house in order,” is one of its 
chief tenets. It also believes that the 
tax program should not contain con- 
cealed taxation. The New York Board 
of Trade has frequently been represent- 
ed before congressional committees in 


order that its viewpoint may be pre- 
sented. 
Against Vociferous Minorities 
Another strong position being taken 


by the New York Board of Trade is 
against vociferous and articulate minor- 
ities which are trying to put over legis- 
lation either in nation or state when that 
legislation it regards as inimical to busi- 
ness interests. 

It wants fair, reasonable statutes rela- 
tive to labor problems so that both sides 

employer and employe—will not be dis- 
criminated against. The National Labor 
Relations Board and its activities are 
constantly under review. The New York 
Board of Trade is for collective bargain- 
ing, but against bullying. The Board 
had considerable to do with bringing the 
Busch jewelry case to the Court of Ap- 
peals where an important victory was 
won in enjoining what it regarded as 
unfair picketing. The decision empha- 
sized the legal responsibility of unions. 

Other problems which have had its at- 
tention have included unnecessary gov- 
ernmental restraint, regulation and com- 
petitive abuse of business, and the So- 
cial Security situation. 


Arthur Snyder’s Speech 


Arthur Snyder, who did much to bring 
the insurance men together in formation 





E. M. 


ALLEN 





ARTHUR SNYDER 


temporary 
meeting. 


section, was 
organization 


of a. separate 
chairman of the 


In his address at that meeting he said 
that the New York Board of Trade 
“offers opportunity for us in the insur- 


ance business to cooperate effectively 
among ourselves with self-government 
on problems affecting our business, and 
a to speak with added authority with 
other lines of American business on mat- 
ters currently before us. We will have 
autonomy and yet be a part of the larger 
board.” 

He also said it will be “highly advan- 
tageous for us to speak before congres- 
sional committees at Washington ; be- 
fore various state agencies and before 
municipal officials on many occasions, 
not merely as insurance men but as the 
voice of business, speaking through the 
New York Board of Trade.” 

Views of W. E. McKell 

Chairman W. E. McKell of the New 
York Board of Trade regards the in- 
surance section as a most importé int de- 
velopment, not only because it will bring 
together leading figures in all branches 
of the business for consideration of com- 
mon problems, but also because of the 
influence the section will be able to ex- 

(Continued on Page 30) 
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Claim Investigation 
Effort Consolidated 


AFFECTS N. J. CLAIMS BUREAU 


H. W. J. Hargrave Resigns as Manager, 
Retained as Consultant; J. D. Car- 
penter, Jr., Special Counsel 


The Claims Bureau, fraud detection 
department of the Association of Cas- 
ualty & Surety Executives, will formally 
take over the functions and activities 
of the New Jersey Claim Investigation 
January 1. ~ W.. Fairchild, general 
manager, Association of Casualty & 
Surety Executives, in announcing trans- 
fer of the New Jersey fraud prevention 
activities to the Claims Bureau, also 
announced the resignation of Herbert 
W. J. Hargrave, manager of the N. J. 
Claim Investigation since its establish- 
ment in 1934. 

Mr. Hargrave, who has been identified 
with the insurance business since 1921, 
will enter private practice of law, with 
offices at 68 William Street, New York. 
While he has severed his official con- 
nection with the Investigation, he has 
been retained by the Claims Bureau as 
a consultant on fraud matters and illegal 
practices in New Jersey. 

Headquarters in Newark 

The work of the New Jersey Investi- 
gation will continue to be conducted 
from the Newark office, where a special 
agent of the Claims Bureau will be in 
charge. Following the same practice es- 
tablished in the other branch offices of 
the bureau, he will be responsible di- 
rectly to the central office in New York. 

The New Jersey Claim Investigation 
was established in 1934 when need for 
a systematic and effective prosecution 
of fraudulent claim practices and fake 
accident rackets in the state became 
pressing. 

To assist Mr. Hargrave in correcting 
conditions James D. Carpenter, Jr., who 
as special assistant attorney general of 
New Jersey had attracted attention for 
his achievements in cleaning up criminal 
conditions in Passaic County, was re- 
tained as counsel to the Investigation. 
Mr. Carpenter’s services also are being 
retained by the Claims Bureau as spe- 
cial counsel in connection with its New 
Jersey activities. 

During the period from 1934 the New 
Jersey Claim Investigation has made 
marked progress in bringing claim con- 
ditions under control The work of the 
Investigation will be pursued vigorously 
under the direction of the Claims Bu- 
reau, whose staff numbers ace investiga- 
tors in the iraud prevention field. 





Recovery Appears Remote 
Under Silicosis Statute 


First opinion of the Michigan Supreme 
Court in a case arising out of the 1937 
act adding occupational diseases to the 
workmen’s compensation law appears fo 
rule out all possibility of an employe or 
his dependents recovering compensation 
for disability or death from silicosis. 

The court, in Martin Ruffertshafer vs. 
Robert Gage Coal Co., cites the arbitrary 
time limit in the act as controlling the 
current case in debarring the claimant 
from recovering an award, and quotation 
of medical authorities in the opinion 
would indicate that no other silicosis 
sufferer would be able to qualify for an 
award under the limited law. 





TO PAY MEN IN SERVICE 

Canadian employes of the Employers’ 
Liability who enlist for active war serv- 
ice will continue to receive at least their 
regular salary through a patriotic salary 
plan adopted by the corporation. The 
Canadian branch has received authority 
from London headquarters to pay any 
member of the staff who enlists for ac- 
tive service the difference between his 
army pay and allowances and his salary 
from the corporation, this to be effective 
from date of enlistment. Married em- 
ployes who enlist for active service will 
receive at least half their regular salary, 
regardless of the amount they may re- 
ceive as army pay and allowances. 


MANY STATE FUND SCHEMES 


Indiana to Be Incubator for Variety of 
Plans Involving Large Number of 
Insurance Risks 
Hoosier agents were warned that an 
attempt will be made in the next ses- 
sion of the Indiana General Assembly to 
enact state fund insurance programs to 
cover several types of risks, including all 
forms of automobile insurance. The 
warning was made by Fred C. Rich- 
ardt of Evansville, chairman legislative 
committee, Indiana Association of Insur- 
ance Agents, at the association’s annual 
convention last month. His report 
stated that “we are of the opinion that 
the following legislation will be sought 
in 1941 by forces detrimental to insur- 

ance interests: 

Compulsory state fund workmen’s 
compensation legislation. State fund 
legislation for insurance covering public 
buildings, schools and colleges. State 
fund legislation to cover all forms of 
automobile insurance. State fund legis- 
lation covering public officials’ bonds.” It 
was recalled that an effort was made in 
the 1939 session. The agents also heard 


Ray Murphy of New York, assistant gen- 
eral manager Association of Casualty & 
Surety Executives, discuss dangers of 
encroachment of “collectivistic” con- 
sumer cooperative movements into the 
insurance and other fields. 


Address by Ray Murphy 


Mr. Murphy, in his address, “The 
Road to Ruin,” said the consumers’ co- 
operative movement is applicable to cas- 
ualty and insurance business as well as 
to a vast number of industries. “Al- 
though, if properly directed and in the 
right hands, the cooperatives could do a 
service for the consuming public,” Mr. 
Murphy said, “when such a program 1s 
tied up with world-wide  collectivistic 
movements, it is a menace to the system 
of free and private enterprise and to 
every form of so-called capitalistic en- 
terprise. The people will have to 
awaken to the cooperative movement 
just as they did to the ‘ham and eggs’ 
movement.” 

G. C. Klippel, credit manager, Van 
Camp Hardware & !ron Co., spoke on 
“IT Can Sell More Insurance Than You 
Can.” He declared that most insurance 
agents lose too much time, much more 
in proportion than businessmen engaced 
in other lines. He said this waste of 
time is largely unnecessary. 
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Court Rules on Michigan 
Deficiency Judgment Law 


Of some interest to insurance com- 
panies holding mortgages on Michigan 
property is a current opinion of the 
Michigan Supreme Court invalidating 
an amendment to the deficiency judg- 
ment law passed by the 1937 legislature. 

The statute provided that a deficiency 
judgment might not be granted in con- 
nection with real estate mortgage fore- 
closures if the court found that the 
property involved had been sold _ for 
less than its true market value. Deci- 
sion as to the valuation, however, was 
made an exclusive function of the court, 
without privilege of submitting the issue 
to a jury. The reviewing court held 
that the provision denying the right of 
trial by jury was unconstitutional, two 
i the eight justices dissenting. 


AMERICAN SURETY HAS PARTY 

American Surety and its affiliate, New 
York Casualty, held their annual Christ- 
mas party December 21. Approximately 
700 officers and employes of the home 
and metropolitan branch offices attended. 
\ turkey dinner was served in the com- 
pany dining room and was followed by 
dancing. Prizes were awarded to win- 
ners of a bridge tournament. 
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On the Production“Firing Line” 





Dividend Pressure On 
Cut Rate Proposals 


DOENGES ST. LOUIS SPEAKER 
Stock Fidelity Companies Have Large 
Customer Following; Production 
Costs Held Not Excessive 


Fred H. Doenges, St. Louis, manager 
Fidelity & Deposit, spoke on mutual and 
underinsur 


cut rate competition, also 

ance, at the fidelity sales conterence 
conducted by the Surety Underwriters 
Association of St. Louis, Mo., recently 


was that “much 
to regular com 


One of his chiet pomts 


business ts lost, not only 


petition, but to cut rate and mutual 
companies just because an insurance 
salesman insists on winning all of the 


arguments on mutual, cut rate and othe 


competition, Mr. Doenges brought out 
“Our companies are the oldest) from 
the pot of experience and by reason 


this experience are in the preferred 


ol 

position of underwriting properly the 
business written. We believe that the 
fidelity business offers great opportuni 


ties to the creative salesman to develop 
new accounts. When 
prospecting new business avoid 
arguments and other plans and 
and stick to your own proposition 

“We believe that cut rate and mutual 
competition only appears on business 
now on the books for the reason that 
mutual companies through their type of 
salesmanship only go cisting busi 
They do not develop business, do 


customers and new 
tor this 
prices 


atter e¢ 


ness 

not prospect mto new territory for new 
business. Cut rate companies operate on 
the theory that their underwriters can 
select) preferred fidelity risks and by 


reason of such crystal gazing give out a 
so-called ‘preferred rate.” No company 
is justifed in looking upon any fidelity 
risk as preterred business as it is not 
possible to determine the quality of the 
risk until after the bond has been termi 
nated and the time limit for filing claims 
has expired. 
Public Appreciative 

“Our member companies have a large 
customer tollowing; 93¢ all fidelity 
business written and approximately 90% 
oft all surety written is in out 
member companies. This customer fol 
lowing is a priceless asset. The buying 
public generally appreciates the problems 


o ot 


business 


of fidelity underwriting. It is apprecia 
tive of the rating problems which are 
necessary to produce sound and ade 


quate cover and most of all appreciates 
the quality of the carriers which are en 
gaged in the business on the right basis 
and by their conduct of business have 
been able to justify the confidence of 
the public in the companies.” 

Other observations by the speaker 
were that: “No insurance agent should 
be ashamed to admit his company makes 
a profit out of the business. Much rate 
discussion in connection with the insur- 
ance business is brought on by the agent 
or broker himself. We frequently hear 
of ‘average buyers,’ but there are no 
‘average buyers.’ They all fit into their 
little class and a smart insurance 
man will always remember this 


sale s 


“The general argument that produc 
tion costs are high in our companies is 
not based on fact. I leave the thought 
with you that with forty to sixty m 
panies trving to make oney in the fi 


delity and surety business they are not 
werlooking any opportunity to save in 
the administration and overhead end of 
the business.” 

SKI INSURANCE IN DEMAND 

\ number of insurance companies in 


Montreal are featuring a special policy 
to protect skiers against accidents to 
themselves and breakages of equipment 
These licies received a good reception 
last year and the demand is reported 
to be even greater this year. 


BYRNE MAKES PROMOTIONS 


Newark General ioe Advances Her- 
bert L. Brooks, Harold F. Hawkins, 
Richard H. Wyckoff 


Joseph M. Byrne Co., Newark gen 
eral agency, has advanced Herbert L. 
Brooks to assistant treasurer. He has 
been with the company for ten years 
and was formerly assistant secretary 
Harold FF. Hawkins and Richard FH. 
Wryekoff have been made assistant sec 
retaries Mr. Hawkins has been with 
the company for ten years and Mr. 
Wvyekoff three years. 

Mr. Brooks, popularly known in cas 
ualty and fire insurance circles in New 


Jersey, Is a past president of the Essex 


County Board of Underwriters 


A.L.U. Makes New Friends 
With Attractive 1940 Diary 


The American International Under 
writers Corp. made new friends among 
insurance brokers and agents in Greater 
New York when the company recently 
presented some 800 of them with a 1940 
combination diary and desk memo book, 
attractively bound in leatheroid. These 
books were recently delivered by a squad 


of Western Union messenger boys. A 
feature of the diary is the calendars for 
four years in the back of the book. 
Brief information about the A.LU., its 


service, companies of issue and officers 
is given in the front of the book 


CONSIDERING SIDEWALK INS. 

With a view to cutting its Winter ac 
cident costs the city of Montreal execu 
tive committee is studying the possibility 
of obtaining an insurance policy against 
claims for sidewalk accidents \n aver 
ave of $125,000 a year in claims for such 
aceidents has been paid in recent years 
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MASS. BONDING PARTY HOS’ 


Home Office Amateur Talent Revealed 
at Holiday Dinner Dance and 
Minstrel Show in Boston 
The Massachusetts Bonding through 
its officers was host to 700 employes at 
its 


and entertainment December 28 in Hotel 


fourth annual holiday dinner dance 


Statler, Boston. Following a welcome 
by T. J. Falvey, veteran president of 
the company, a minstrel show was staged 
under the direction of L. H. Crossman 


of the home office surety claim depart- 


iment. The talent was furnished entirely 
from Massachusetts Bonding personnel, 
and among those in charge was Vice- 


President George W. Berry, well known 
for his work with amateur entertain- 
nents and minstrel shows. 

G. Kdmund Parsons of the surety un- 
derwriting department was interlocutor 
and the end men were Joseph Fitz- 
patrick, James F. MeKenna, John New- 


ton, James R. Olson, William V. Rob 

erts, Russell D. Wedge. 
Vice-President Berry presented a 

group of eight youn tien and women 


in a specialty number in which the tal- 


ent displayers were Charles D. Burke, 
Stephen Colucci, Katherine Fitzpatrick, 
Ernest Henderson, Eleanor Schworer, 


Eleanor Welch, Genevieve Willett. The 
veneral committee of fourteen, elected 
by the company employes, consisted ot 
the following: 
Chairman Robert P 
De ey, Stella M. Eagan, 
| Kenney, Murel R Tappen, 
Hughes, Gladys T. Ripley, Elizabeth 
Walter W Foley, Ceraldine M 
Letitia F Pidgeon, Dorothy Brockman, 
caret T. Gover and Arthur W. Rand. 


A. E. SPOTTKE TO LECTURE 

\. LE. Spottke, automobile manager, 
National Bureau of Casualty & Surety 
Underwriters, will speak on “The Man- 
ual of Automobile Insurance Rates” Jan- 
uary 4+ before the Insurance Institute of 
Hartford students. L. Coates Coit, Cen- 
tury Indemnity, will preside. 


Dorothy Cc 
Earley, Louis 
Fdward P 
M. Silshee, 
Humphrey, 
Mar 


Phipps, 
Alta R 
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The Preferred Accident has throughout its 54-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornstone of the Preferred’s success has been 
gradual, steady growth, the emphasis. being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 
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1939 Results Look Good To 
J. of C. Review Authors 


Trends and developments of 1939 were 
interestingly set forth in the Annual 
Insurance Number of the New York 
Journal of Commerce on December 26. 
Two chief reviewers of casualty-surety 
conditions were John A. Diemand, ex- 
ecutive vice-president, Indemnity Insur- 
ance Co. of N. A., and Edward C. Lunt, 
vice - president, Great American Indem- 
nity. Mr. Diemand sized up 1939 
having been a year of frenzied compe- 
tition, particularly in automobile private 
passenger car insurance, and predicted 
that total 1939 premium income would 
be slightly less than 1938 due to inability 
of the companies to overcome rate re 
ductions. 

Historian Lunt—and he has earned 
that tithke—saw the bonding results of 
1939 as “fairly good but not enough to 
warrant a spirit of unmixed optimism.” 
While the surety companies will en‘oy 
a prosperous underwriting year Mr. Lunt 
cautions that they not be lulled into a 
feeling of confidence that this trend will 
continue. The European War has stim- 
ulated contract bond production, to be 
sure, but it may in the long run affect 
the surety companies perilously, he ob- 
serves. Mr. Lunt discusses with char- 
acteristic frankness such problems as (1) 
the continual lowering of rates; (2) coun- 
tersignature law developments; (3) new 
surety-company contracts; (4) the bid 
bond, performance bond controversy; 
(5) and the time-honored contract bond 
rate-cutting situation. The Towner com- 
nanies do not think any special measures 
for meeting this competition should be 
adopted and in that decision, Mr. Lunt 
intimates, they are showing good judy- 
ment. 

E. FE. Robinson, secretary, National 
Bureau of Casualty & Surety Underwrit- 
ers, was another contributor giving an 
account of a busy year with emphasis 
on 1939 as marking a new milestone in 
the progress of automobile liability in- 
surance. James S. Kemper, Lumbermens 
Mutual Casualty leader, discussed the 
mutual casualty company results, point- 
ing out that preliminary premium figures 
indicate that the total volume of compa- 
nies in this field will be about the same 
as in 1938. 

Workmen’s compensation rating trends 
were expertly interpreted by W. F. Roe- 
ber, general manager, National Council 
on Compensation Insurance. And Ar- 
mand Sommer, assistant to the vice- 
president, Continental Casualty, gave a 
review of accident and health experience 
which indicates that companies in this 
field will enjoy one of their best years 
in a long while in 1939, 

Two other casualty reviewers in this 
edition were John G. Wheatley, super- 
intendent engineering department, Eaele, 
Globe and Royal Indemnity companies, 
and J. H. Dittman, superintendent bur- 
glary department, United States F. & G.,, 
who viewed the progress of their par- 
ticular lines. 


Honor H. G. Brown 


(Continued from Page 25) 


as 





York and supervised New York State, 
New Jersey and eastern Pennsylvania. 

Almost immediately the company’s 
business in those fields increased and 
Mr. Brown was made resident vice-pres- 
ident in 1930, the position he now holds. 
Largely through his efforts Continental’s 
Eastern territory is one of the leading 
sections in the production of business. 
His pronounced success is attributed to 
the rare combination of knowledge, per- 
sonality and hard, purposeful work. His 
reputation is that of combining with ini- 
tiative and abundant energy the quali- 
ties of an insurance technician expertly 
familiar with all forms of insurance 
written by his company. 





F. & D. EXTRA DIVIDEND 
The Fidelity & Deposit has declared 
an extra dividend of $1 a share, payable 
on December 30 to stock of record De- 
cember 18. This brings the total divi- 
dend payments for the year up to $6. 
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1940 


Committee on A. & H. 
Week Meets January 24 


PREPARING FOR 1940 EVENT 
Chairman Harold R. Gordon Says Much 
Preliminary Work Done; Many 


Leaders Giving Their Aid 
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Personnel of 1940 Committee 


tralty nH. P 
Casualty; TI. M mutt Continental ¢ 
Robt. 1. Walker, 


N Whitaker Employe 
White, Glohe Indemnity; LL. W 
man's Fund Todemnity r. R. Wyles, Ts 
ind Accident 


Atlanta Accident And 
Health Men Organize 


The accident and health underwriter 
in Atlanta have formed the Atlanta Ac 
cident & Health Association and will 
take part in the 1940 program of the 
National Association The officers of the 
new association are President, Toni 
Weill, manaver General Accident: seer 
tarv-treasurer, Lakavette Davis, Provi 
dent Life & Accident: chairman of the 
executive committee, \W J Matthew 
manager Hooper - Holmes Bureau Phi 
next meeting will be held January 15 


Local A. & H. Association 


Being Formed in Bosto: 


On January 19 the organization meet 
ing of the new Boston Accident & Healt! 
Association will be held and a good at 
tendance of general agents, mana 
and full-time accident and health pr 
ducers is expected Initiati j 
formation of this association was tal 
recently by FE. B. Fuller. vice-presice 
Loval Protective Life, and at tl 
meeting the following temporatr 
were named pre sident, \\ \. Su 
Loval Protective Life vice-president, | 
| Deutsch, Monarch Life; secretar 
trea ret Milan \ Heatl Ma | 

tts {as taltv: executive 
Hent B. Fowler 
\ ¢ 
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MEET IN ST. LOUIS JANUARY 25 
Iwo Sessions Arranged With Sales Con- 
on Second Day; Some of 


Speakers and Their Subjects 
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MILEAGE FATALITIES LOWER 
Number of Automobile Accident 
Deaths Expected To Be 31,500 
For Entire Year 1939 


litv rate for highwa 


Total 


piwol ciel 1030 the lowest on rec 
1 \ } (, Hoffman pre ident, 
\utomeot ‘ Foundation and the 
tudel r €or With December re 
to | pleted, Mr. Hoffman 

dicted 1] t! nation’s traffie fatah 

es w 31,500 for the year 
Mr. Hoffman said, repre 

| total fatality 
there was a 6% 

itleaue The 

1 eleven deatl 

WOWLOOO vehiecl mile are 

ide e-third trou 
ntec leatl bor 

0 O00.0% 

traveled 

| radii 

el cl 

elhicle a 

l St: Publ 

1) 1939 thre 
’ traveled 
C6) me ruck 10,100 

iles. 


—— = ene 2 
THE EASTERN 
UNDERWRITER 


Z TR Me 
[ wa 6? @.3 3 
| EB ME Nga 5 


Health 





December 29, 1939 


Activities 


Program Makers for St. Louis 








shows the 


Vhie 
committee 
National 
work 
rathering, set for January 25-26 in 
the largest and best in the 
the organization. In the cen 
ter of the group is George L. Dyer, Jr. 
Columbian National Life, executive com 
mittee chairman, and third vice-president 
of the as Not shown are Au 
ust Kern, Ir. Continental Casualty, ex- 
ecutive committeeman, and George 
Means, Metropolitan Life, chairman, 
convention attendance 

Reading from left to richt, front row: 
W. C. Connet, IV, committee on 
operation Chamber of Commerce 


picture above conven 
for thre 
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mid-year meeting 
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TOTAL DISABILITY DEFINED 


Minnesota Supreme Court Says In- 
ability to Follow Accustomed Occupa- 
tion Not Determining Factor 
Mere inability to perform acts essen 


tial to his accustomed profession or oc- 


cupation does not constitute total dis- 
ability of a man, the Minnesota Su- 
preme Court held in Preveden vs. Met- 
ropolitan Life 

Preveden, a college instructor, was 


made deaf by a fall on ice. He claimed 


total disability because he was unable 
to carry on his college work. The court 
aid: “To be totally and permanently 


the meaning of such a 
provision, as construed by the courts of 
Hlinois 
to be 

material extent, to perform acts essen- 
tial to 
Me re 
to his own accustomed profession or oc- 
cupation does not total 
hand it is 


disabled within 


where the policy was issued, is 


unable substantially, or to some 


any profession or occupation 


inability to perform acts essential 


constitute dis- 


ability On the other not 


required that the insured he helpless 
A. & H. POLICY FOR DENTISTS 
The 


TOW 1 


Postal Union Life of Los Angeles 
suing a new “dentists’ special” 
accident and health policy with an oc- 


cupational clause for members of the 
dental profession Tt pre vides for a 
principal sum of $1.000 and $100 per 


month for accidents payable from first 
day, and also has an additional 100% 
benefit for hospitalization. The premi- 


um is $50 yearly. 





attorneys; W. W. General 
American Life, program; 
Dyer, Ir, Columbian National Life; 
Leigh Turner, Ocean Accident, hotel 
reservations; Frank Myers, Aetna Cas 


Cole, 
George LL 


and 


ualty & Surety, reception and hospi 
tality. 

Upper row, from left: Frank Vesser, 
Reliance Life, publicity and press; Me- 
Millan Lewis, W. H. Markham & Co. 


special guests; William Weld, Charles L. 
Crane Agency Co., executive committee; 
Sidney Altman, Metropolitan Life, ree 
istration: Fred H. Rein, manager St 
Louis convention and publicity bureau; 
Ogden Brown, publisher, Western Insur 
ance Review and Life Underwriters’ 
Digest; J. Russell Peacher, United States 
Fr. & G. exhibits 


HIGHER CAR RATES OPPOSED 


Minnesota Agents Also Want Commis- 
sions Restored to Basis in Use Prior 
to Driver Reward 
Minnesota agents are opposed to an 
increase in the insurance rates on pas- 
senger cars and favor a reduction in the 
rates on commercial cars. They also 
want restoration of the commissions in 
effect before the safe driver reward plan 
went into effect. Another change sought 
i have certain suburban areas de- 
tached from the Twin Cities and added 
to the “country” classification in which 
the rates are considerably below those 

of the Twin Cities. 


is to 


NEW TAXICAB RATES 
\ revised schedule of rates and rules 
applying to taxicabs and public and pri- 
vate livery automobiles is announced by 
Director of Insurance Ernest Palmer for 
Ilinois. The schedule becomes effective 
January 1. 


JOHN P. TORIAN DEAD 
John Potter Torian, an actuary for 
Provident Life & Accident, was killed 
in an automobile accident near Chatta- 
nooga. 


N. Y .Board of Trade 


(Continued from Page 26) 
ert for the general good of all the busi 
ness world. 

“Tt is about time that such a coordina- 
tion effort was launched,” he said. “It 
has been needed, and it is fortunate that 
such display of public spirit among in- 
surance leaders has taken advantage of 
such a timely opportunity to demonstrate 
itself.” 
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My Money Goes to The EMPLOYERS’ 




















furniture 


willingly and profitably. 


liability, burglary, boiler and 
personal floater policies. Now 
my home is safe and I’m in- 
debted to that, Employers’ Agent 
for his very helpful advice. 
From now on all my insurance 


money goes to him. 





| Saw an Employers’ Group Ad 


In My Favorite Magazine 


For years we've been carrying 
fire insurance on our home and 
renewing it from time 
v lo time without giving it much 
- further thought. But one day | 
saw an Employers’ Group ad 
that brought me to my senses. This ad pointed out 
that a home needs much more than fire insurance for 
protection —— and that the best way to get full protec- 
lion is to see an Employers’ Group Agent and let him 


Which | did, 


make an analysis and insurance plan. 


The Only Safe Way to Buy Insurance 


When | looked at the agent’s analysis | was amazed 
to see how wide open our home was to trouble. | 
bought his plan — which included revisions in our fire 


insurance and the addition of 





110 MILK STREET, BOSTON, 





Over 1,500,000 good insurance pros- 
pects see Employers’ Group adver- 
tising every month. Our monthly 
magazine shows many ways to get 
these prospects’ business. Want a 
copy? Write to our Publicity Depart- 
ment for the latest issue. 
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She Life ; VANCE 


The life insurance agent is a good example of 
the typical American, a man in business for him- 
self, a good neighbor in his own community, a 
man constructive in his attitude and actions. By 
his advice upon the suiting of insurance policies to 
fit insurance needs, he has educated men to think 
intelligently upon the subject of business and per- 
sonal financial programs. This has given men 
direction in their work, helped them to persevere 
in sound, long-term programs of building their 
businesses and estates. 

By his advice to men upon their ambitions for 
their families, the agent has encouraged men to 
make much of family life, to plan for the endur- 
ance of their homes, the security of their depend- 
ents, the education of their children. 


The agent has been the advisor of widows and 


gent 


orphaned children. He has helped them conserve 
the assets left by an insured husband and father. 
He has guided them in planning their own finan- 
cial futures. Thus he has encouraged the devel- 
opment of those ideals of American living which 
so clearly distinguish us as a nation—love of 
education, freedom of enterprise, security. 


He has been a pioneer in developing marketing 
methods, and many of his methods have been 
studied and imitated by others faced with some- 
what similar problems. 


The life insurance business can justly take pride 
in the improvement in sales personnel which has 
been noted in recent years, for such improvement 
has not been effected by chance. Rather it is the 
result of a thoughtful approach to the entire 
problem. 


Meassachusely Mutual 


LIFE 
Springfield, 


INSURANCE COMPANY 


Massachusetts 


Bertrand J. Perry, President 





























